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Morris Arboretum Bequeathed To University = 


Philadelphia Slated as a World Botanical Center 


Observations on a Cooperative Association E= 
Benefits Listed To Both Large and Small Nurserymen 


Outdoor Living Room Holds Public Interest == 
Ideal Well Sold To Home Owners of America == 


Possibility That Tree Nurseries May Be Eliminated == 














=> 
os . ; : p= 
es If Norway’s Forest Planting Method is Followed == 
=e = 
Ss == 
——J -— 
<_< — J 

J ; 
=p «ut t- — +4 
== => 
a At—-— 
= 
= sl) in TO TO SOCURGRERSRTCRRRAEReEReeteReees pULOGUCRRCCOSCECESCERRCRSGOSESGSESGHRSUGREESSCESCRSCEGUS ER StreeeeReEOReStErE wns Leen res ee 
: > , | :! 4 

—— —— _—_— AMMA 
| RARE 
Ll Luh f 


a 








— 









































ip 












































30 STATE ST. a ROCHESTER, N. Y. || = 














American Fruits Publishing Co. 























sishidatiemnitlieitbacsntiants ES 

















THE NATIONAL JOURNAL OF COMMERCIAL HORTICULTURE 


. The Preferred Stock 
Write fe or Samples and Price List One of J & P’s Fast Selling Rose Specialties 


BLAZE 


(Everblooming Paul's Scarlet Climber) ‘ 


{ BLAZE (Clbg.)—A marvelous hardy, everbloom- 
ing scarlet red Climber. An everblooming Paul’s 
Scarlet Climber and Teplitz seedling. Can be | 
r pruned low for bedding; medium for shrub use. . 
A Real Leader. (Plant Patent No. 10.) 


\ Leading rose retailers have been quick to realize 
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the big sales possibilities of Blaze for 1932-33. j 
An instant success wherever shown. Pep up your 
sales with Blaze and other J & P rose specialties. 
People are looking for new items, even in roses. 
Plenty of stock available. Packed with individual 
label showing patent number. See our catalog for 
complete description of these and other items. 


COMTESSE VANDAL (H. T.)—H tak 
KEEPS THE Europe by storm for its _™ ty ae 


Ry 








LESS THAN 
BURLAP 
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DOES A 
BETTER JOB 


exquisite flower. Five European Gold Medals. A 


MOISTURE IN novel bronze coral, salmon and gold combination. 
(Patent applied for.) 


DOTTY (H. T.)—Gold, orange and copper, riot- 
ing in an unusual blend. Vigorous, hardy, healthy. . 


os 


“_ 


We will send full size wents mete that will prove in 
your own shipping room that SAXOLIN is superior to any 
other wrapper for retaining dirt and moisture around the roots 


and delivering a clean, attractive package. : NEW BUTTERFLY BUSH ‘ 


—— 


SAXOLIN is two sheets of kraft paper cemented with : 
asphalt filler and crinkled to stretch and conform to shape of (Buddleia lle de France) 
bundle. New. Richest and darkest of its race, the flowers 





It’s waterproot—tough and easy to handle. | of glowing claret-purple packed into thick spikes ‘ 
’ ogee R ‘ a foot long. Very vigorous bushes and extremely 
If you are using any special size material for wrapping flowering. 
tell us the size and we will send samples. Try SANOLIN { 
now and be ready for your next shipping season. f 





Other new varieties of perennials are described 
in our catalog. 


Base Co, Jackson & Perkins Company 
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Specialty Dept. -:- Cleveland, Ohio ‘ Newark , New York. 
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We are distributors for 


COLD COVER 


a superior cold preparation for dipping roses and other 
stock. It is economical, safe and quickly applied. 


with 1 to 50 gallons $1.50 per gallon 
50 to 250 gallons 1.30 per gallon 
250 gallons 1.10 per gallon 





DR. DAVID FAIRCHILD 





A Complete Line of 
TREES, SHRUBS, EVERGREENS and FRUITS 





in his 






THE 
WONROE 
NURSERY .....- 1847 


1. E. ILGENFRITZ’ SONS COMPANY 
Monroe, Michigan 







Recent Book 


“EXPLORING 
FOR PLANTS” 


An account of a three-year still hunt in Africa, the 
Canary Islands, Ceylon, Java, and Sumatra after new 
plants for your table and garden. 

Every page gives intimate pictures of the danger that Wayside Gar dens 
dogs the explorer’s footsteps, of native life in far 
corners of the world, and of many new plants full of 


oe gn Sam, tables, oo orchards and HARDY PERENNIAL PLANTS 
= 4 willgess wry Ragen va EXCLUSIVELY 


“Every page is a delight, every chapter a supreme 

adventure .. . It’s a book you'll turn to again and 

again for the sheer thrill the reading of it gives you.” 
one of 60 enthusiastic reviews. “ 

Assure yourself of 611 pages of real pleasure—Gar- Write for Trade List 

nished with 190 fascinating photographs taken by the 

jj author—send $5 now for a postpaid 


American Fruits Pubg. Co. || | ™= WAYSIDE GARDENS co. 


P. 0. Box 124 Rochester, N. Y. MENTOR, OHIO 
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AMERICAN NURSERYMAN 


All Kinds of Nursery Stock 
Bulbs «» Flower and Vegetable Seeds 





Every year thousands of “gardening duffers” begin to try their luck with flowers 
and plants and still more thousands of last year’s duffers continue their unenlightened 
efforts. They are fully conscious of the fact that they are rank amateurs; they want 
information on a multitude of points. They want it to be available when they need it, 
when they are planning their gardens, before they buy their stock, before they start 
active work. 

But they find it practically impossible to get this help. Therefore, if they buy at 
all they buy timidly and hesitantly. They are not sure of themselves. 


“GARDENING DUFFERS” NEED BOOKS 


Macmillan books will give them exactly the assistance and encouragement 
they need, when they need it. Sell them the idea of getting help from books, 
help them get the right books and you will create confident, aggressive buyers 
for your own products. 


The book publisher by himself has no way of learning who the “gardening 
duffers” are. So he cannot reach them and turn them into buyers for you. 
But you do reach them through your catalogues and circulars. You, there- 
fore, are the logical one to sell books on gardening and through books to sell 
your stock. 


THE MACMILLAN COMPANY WILL CO-OPERATE 


Why not, then, cooperate with one of the country’s largest publishers of 
books in turning “gardening duffers” into intelligent, enthusiastic lovers of 
flowers and plants? It will cost you nothing to cooperate. Because of the 
discounts we allow you, your profits from the sale of books will leave a 
balance over and above the slight expense to which you may be put. You 
will not be required to buy books, or stock them, or ship them. Send your 
orders to us and we will handle all the details for you. 


THIS IS ALL YOU NEED DO 


USE YOUR CATALOGUE. .Set aside a few pages at the front of your new cata- 
logue tq, urge your prospects to read up on what rod want to do. Recommend, de- 
scribe, and offer for sale to them an abundance of good Macmillan books. Let them 
know that they can receive any of these books from you. Emphasize the importance 
of their realizing the full pleasures of gardening, of planning the landscaping of the 
home grounds, laying out the garden, building rock gardens, pools, or outdoor living 
rooms, or of becoming interested in some hobby. Call their attention to the fact that 
they should get and read books during the time that nature is dormant so that they can 
order their stock from you in plenty of time for the planting season. 


The Macmillan Company will supply you with all the “copy” that you will need, in- 
cluding descriptions of all of its books. Moreover, it will send you free of charge 
electrotypes of books. Tell us what you want. 


USE YOUR LETTERS AND PRICE LISTS Include with every letter and price 
list you send out, a copy of our little booklet “Books That Tell You How”. This 
gives complete descriptions of our best and latest books. It is very light in weight so 
that you can give it a “free ride” in your mail. We will supply, free of charge, carry- 
ing your imprint, as many copies of this booklet as you will need provided you tell us 
how and when you plan to use them. If you feature specialties, we can arrange to 
supply you with imprinted circulars on books relating to those specialties. If you lave 
any special and unusual plans for advertising, tell us about them and we will explain 
how we can co-operate. 


To secure our cooperation in your plans, please address a letter to us, as follows: 
The Advertising Department 


THE MACMILLAN COMPANY 


60 Fifth Avenue 
NEW YORK, N. Y. 


USE BOOKS 


TO INCREASE YOUR SALES 
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NOW IS THE TIME TO TAKE ADVANTAGE OF THIS NEW 
AND LOGICAL DEVELOPMENT IN SALES PROMOTION 


USE 
Macmillan Books 


HOME GARDEN 
HANDBOOKS 


By F. F. Rockwell 


RD? 
Dahlias Rock Gardens 
Irises Gladiolus 
Roses Evergreens 
Peonies Lawns 
Shrubs, each....... $1.00 


The Book of Bulbs, 
By F. F. Rockwell. $2.00 


Annuals in the Gar- 
den, By H. S. Ort- 
SE i aang atin a $1.25 


Perennials in the 
Garden, By H. S. 
eA $1.25 


The Fragrant Path, 
By Louise Beebe 
eee $3.00 


Garden Maintenance, 
By Ortloff & Ray- 
eee pes odes $2.50 


Around the Year in 
the Garden, By F. 
F. Rockwell ...... $2.50 


Home Flower Grow- 
ing, By E. C. Volz.$3.50 


The Home Vegetable 
Garden, By E. M. 
Freeman ........ $1.75 


Spraying, Dusting 
and Fumigating of 
Plants, By A. E. 
ag re $3.00 


Western American 
Alpines, By I. N. 
Gabrielson ....... $3.50 


The Cultivated Ever- 
greens, Edited by 
Pere $3.00 


The Care of Orna- 
mental Trees, By 
Greeves-Carpenter $1.25 





160 


AMERICAN NURSERYMAN 


November 15, 1932 





















Office of the Barnes Brothers Nursery 
Company, Yalesville, Conn. 





Below—Airplane View of Kelsey-High- 
lands Nursery, East Boxford, Mass. 





Side view of Administration Building 
of Outpost Nurseries, Ridgefield, Conn., 
and a portion of the beautiful landscaped 
grounds surrounding the office—an excel- 
lent Nursery display. 
































The Nurseryman’s Forte: 


To Make America More Beautiful and Fruitful 








American NurserymMan 








{Reg. U. S. Pat. Off.) 


The Chief Exponent of the American Nursery Trade 
National Journal of Commercial Horticulture 


Entered September 6,1916, at Rochester, N. Y., Post Office as second class mail matter 
WITHOUT OR WITH OFFENSE TO FRIENDS OR FOES, I SKETCH YOUR WORLD EXACTLY AS IT GOES—BYRON 
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Experiences With Waxing Transplanted Trees 


Especially Beneficial Under Certain Trying Conditions—Idea Gives Much Promise 


But Further Experimental Work Is Necessary To Eliminate Danger 
By Martin L. Davey, President, The Davey Tree Expert Company, Kent, Ohio 


As all Nurserymen know, the beauty, 
vigor and size of trees or shrubs is no posi- 
tive indication of the success with which 
they may be transplanted. Some trans- 
plant quite easily at various seasons of the 
year while others, because of their rooting 
habits or certain unfavorable characteris- 
tics, can be induced to grow after trans- 
planting, only with the greatest difficulty. 
This, of course, is more particularly true of 
larger specimens. 

Theoretically, any plant can be success- 
fully moved at any time of the year if 
enough soil can be moved with it to in- 
clude all of the roots in an undisturbed 
condition. This seldom can be done under 
actual working conditions. The resulting 
refusal of many plants to grow after trans- 
planted is usually due to the proportionate- 
ly large destruction of the root system, the 
slowness with which new roots are formed, 
to the excessive evaporation from the top, 
or to a combination of the three causes. 

In any case the problem in transplanting 
is to check evaporation from the top and to 
induce new. root growth as rapidly as pos- 
sible. This can often be accomplished on 
small shrubs by severely cutting back the 
top. On large or fairly large trees this is 
inadvisable for several reasons. 

In combating evaporation, the liberal 
use of peat moss around the roots is very 
helpful in maintaining moisture. For check-- 
ing transpiration from twigs, branches and 
trunks, wrappings of straw, canvas or bur- 
lap have long been used. Small plants 
have been completely shaded or sprayed 
frequently with water to prevent wilting 
or drying out. Just how practical these 
methods are depend on conditions. 

A few years ago Professor James Neilson 
of Michigan Agricultural College advanced 
a new idea for preventing drying out of 
Nursery stock in storage and after trans- 
planting. His method consisted of dipping 
the entire top, branches and trunk in 
melted paraffin at a temperature of 160 to 
180 degrees. On large stock or trees al- 
ready planted he recommended painting the 
trunk and larger branches as completely as 
possible with the melted wax. 

Professor Neilson’s observations showed 
favorable response to this treatment, and 
the idea spread. Many Nurserymen tried 
it out in a larger way by dipping thousands 
of roses, shrubs and small trees. Proprie- 
tary waxes having a paraffin base were put 
on the market. One company has pre 
a rubber solution or cement which it recom- 
mends for this purpose. 

The waxing idea seems entirely logical 
but, as often happens, the enthusiasm for 
something new appears to have outrun the 
actual accumulation of facts on which the 
use of this method should be based. In 
some cases the reported good results from 
the use of paraffin have not been checked 


against untreated trees of the same species 
growing under similar conditions. When 
checked with commonly transplanted trees 
in good soil the results have often been 
negligible. For example, the New York 
Agricultural Experiment Station planted 





Martin L. Davey 


a large number of Nursery size cherry 
trees. Some of them were waxed and 
others were unwaxed. In this experiment 
the use of paraffin showed no worthwhile 
results. 

As applied to trees, there is now some 
reason to believe that the waxing idea is 
likely to be of greatest benefit under espe- 
cially trying conditions such as drought, or 
where trees cannot be watered. It may be 
of value also on trees which are difficult to 
transplant, because for a considerable time 
after transplanting, these trees normally 
transpire much more water than the roots 
are able to supply. 

The evidence also indicates that paraf- 
fin may not be the most desirable material 
for use with this method. In some cases 
definite injury or killing of the entire plant 
has been caused by the use of paraffin. This 
may have been due to the complete exclu- 
sion of air from the bark, though more 
likely it has been due to the absorption of 
the paraffin, in oil form, when it melts dur- 
ing the heat of mid-summer. 

After watching the growth of the waxing 
idea, the Davey Research Department made 
an experiment on fairly large trees that 
were difficult to transplant. Collected 
trees of five species were selected and care- 
fully grouped according to size. The trees 
of each species were then divided into three 
sets. Using tree moving equipment, one 
set was carefully moved in accordance with 
customary and standard Davey practice. 
Another set was handled in the same way 
except that each tree was coated from top 
to bottom with a melted wax mixture. The 


third set was thoroughly painted, by means 
of an air gun, with a coating of a differ- 
ent nature but which is also impervious to 
the passage of moisture. 

Time enough has not as yet elapsed to 
draw complete conclusions but it is clear 
that some of the trees of one species have 
been seriously injured by the treatments. 
It has also been shown that neither of the 
materials used is practical under field con- 
ditions in the moving of large trees. 

There are, of course, many waxes, resins 
and solutions which might be applied to 
prevent desiccation. Some of these would 
be harmful to trees while others may not 
be harmful. We hope to test out many of 
these materials this year using larger num- 
bers of small trees for each test. 

In summary, our experience with the use 
of wax on transplanted stock indicates that 
while the idea has much promise, it con- 
tains elements of danger until further ex- 
perimental work has been completed. 

New Fruit Not Patented 

The fruit specialists at the State Experi- 
ment Station at Geneva, N. Y., have never 
taken advantage of the extension of the 
federal patent law to cover new creations in 
the plant kingdom because they have been 
desirous of having their new fruit varieties 
propagated and distributed as widely and as 
rapidly as possible. 

Varieties originated at Geneva are dis- 
tributed with no restrictions as to propaga- 
tion and sale. 

The appearance of a catalog of new fruits 
prepared by the New York Fruit Testing As- 
sociation, which cooperates with the Experi- 
ment Station in the propagation and distri- 
bution of its new varieties, called forth the 
comment from the Station authorities on the 
question of patents. “The fruits in this 
catalog are not patented,” they say, “and 
members of the New York Fruit Testing As- 
sociation are asked to propagate and dis- 
tribute them to the uttermost.” 


Cautions Against False Economy 

One of the well-known horticultural print- 
ers of the country has recently broadcast 
throughout the trafle a very attractive and 
attention-compelling broadside entitled “It’s 
Not How Cheap” with the inferred sub- 
title “but how good a catalogue will prove 
to be as a business getter.” This pertinent 
question is asked: “Can you afford to cut 
your advertising?” And the argument to 
back a negative answer: “Cut your advertis- 
ing—you cut your sales.” 

This company says: “On account of pres- 
ent economic conditions you (Nurserymen) 
have been forced to eliminate certain ex- 
penditures in the operation of your business. 
It takes more effort to produce sales. Ad- 
vertising is vital in the success of your 
business. You must keep your good ac- 
counts and reach out for more. You must 
get the best for your expenditures—but the 
cheapest is not always the best.” And adds, 
“We will help you to produce economical 
horticultural and seed sales literature—not 
cheap stuff.” 
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New England Nursery Tries Out Novel Idea 


Merchandising Methods That Are Proving Their Worth—“Knock-out Blow For Old 


Man Depression’”—Offers Competent Merchandising Organization 


country are bewailing the fact that their 
sales have not kept pace with produc- 
tion. They complain because the whole- 
sale trade is shot to pieces or because the 
department store and roadside stand have 
encroached on their markets. No one will 
deny that the situation has changed since 
the dear, delightful days of 1927 and 1928 
when most of us sat on top of the world. It 
is only the man of vision who has awakened 
to the opportunities that the present period 
offers and is adapting his business to meet 
new conditions. 
This changing of old methods to meet the 
world is exactly what has been done 


T cous many Nurserymen throughout the 


new 
at the Little Tree Farms in Framingham 
Centre, Massachusetts The owner, Theo- 


dore F. Borst, has for many years been in- 
terested in the development of a real horti- 
cultural center—a complete plant and ac- 
cessory store-——where the home owner could 
find something to fill every possible need for 
his grounds and garden. 

One of the Little Tree Farms’ Nurseries, 
a tract of about 110 acres, was purchased 
soon after the World War with this ideal in 
mind. The location is admifable for an es- 
tablishment of this kind. Only one-half mile 
from the heart of Framingham Centre on a 
fine state road bordered with magnificent 
old trees Little Tree Farms is easily reached 
by good roads from all directions. Fram- 
ingham Centre is well known as the town 
midway between Boston and Worcester on 
the new turnpike—the Broadway of New 
England. 

For a half dozen years before the debacle 
of 1929 Little Tree Farms has been experi- 
menting, and merchandising ideas were be- 
ing developed. Mr. Borst had foreseen that 
overproduction would soon reach a climax 
and had been setting aside his production 
program to devote all energies of his or- 
ganization to marketing. A big glass ex- 
hibition and sales building had been erected. 
Sample grounds had been arranged about it. 
People enjoyed wandering about among the 
plants and garden accessories and found it 
easy to buy. Garden furniture, colorful gar- 
den pottery, books, fertilizers, garden tools, 
seeds and other horticultural accessories 
were housed in the exhibition building. The 
crowd came and Little Tree Farms was fast 
becoming the gardening center of greater 
Boston. 

Then came the depression. People stopped 
buying freely and had to be convinced of 
values before they would purchase. Fortu- 
nately the foresight of Mr. Borst enabled 
the Little Tree Farms to adapt its methods 
promptly to meet the attitude of the buying 
public. A small area, approximately 20 by 
40 feet, adjacent to the glass exhibition 
building, was roofed with lath screens. Here 
were displayed evergreens, trees, shrubs, 
vines, and perennials, all plainly marked 
with prices and wrapped so that they could 
be loaded on customers’ cars without delay. 
The idea appealed to the people and the 
crowd increased. 


By the fall of 1931 it was necessary to 
more than double the size of the lathed area. 
This, too, soon proved too small for the 
rapidly increasing business and by the 
spring of 1932 approximately four acres were 
under lath. This fall the lathed area is 
again being doubled in preparation for the 
spring of 1933. 

The partial shade of the lath building and 
the sprinkler system overhead make ideal 
conditions for the plants. And customers 
enjoy the protection given them by the build- 
ing while they wander about selecting their 
plants. Truck loads of freshly dug plants 
are being brought in constantly and during 


rush hours are carried off in customer’s cars 
as fast as they can be dug. 

The glass exhibition building has become 
inadequate for the tools, furniture, fertiliz- 
ers, seeds, accessories, etc., so the big barn 
is being remodeled to house a complete 
modern accessory store. Storage rooms and 
shipping facilities are on the basement floor. 
The ground floor has floor space approxi- 
mately 50 by 150 feet which is ample room 
for the most complete line of horticultural 
accessories and supplies. This is to be 
ready for spring 1933. 

Through these new methods of merchan- 
dising Mr. Borst has marketed not only a 
large part of his own inventory but has 
helped other growers of greenhouse and 
Nursery products and the manufacturers of 
garden supplies and accessories to sell 
their products. It is the intention to con- 
tinue developing along these lines. Little 
Tree Farms will make no attempt to pro- 
duce everything sold in the big garden store 
but will cooperate with other producers in 
marketing their merchandise. There are 
many competent growers who, for some 
reason or another, cannot sell their products 
satisfactorily. To them the assistance of a 
competent merchandising organization is in- 
valuable. Little Tree Farms expects to 
meet the growing demand for plant ma- 


‘ terials, garden accessories and supplies of 


all kinds in its garden store and wili supply 
every horticultural desire under one roof. 
Here will be sold not only the products of 
two large Little Tree Farms Nurseries but 
any other horticultural materials which can 
be sold for others on a mutually profitable 
basis. 

It takes courage and determination as well 
as vision to go ahead when other are hold- 
ing back in fear. The results of the experi- 
ments at Little Tree Farms have been ex- 
tremely gratifying and fully prove the sound- 
ness of Mr. Borst’s policies. 

All business in the big garden store is 
done on a cash and carry basis. Deliveries 
are aranged for customers at their expense 
when such is their wish. The majority like 
to take their purchases in their own auto- 
mobiles and many make several trips with 
cars loaded to capacity in order to get all 
of their plants home. Visit Little Tree 
Farms on a busy afternoon. You will be 
amazed to see the big parking area, which 
accommodates 200 cars, filled and overflow- 
ing. In fact, the parking space is being 
doubled in anticipation of the needs next 
spring. 

During this time when many find it diffi- 
cult to pay their bills Little Tree Farms be- 
cause of a cash policy is able to discount its 


bills. The customers pay cash so Little 
Tree Farms can do the same. Incidentally 
increased sales have meant employment for 
many salesmen, men trained in horticulture, 
and the enlarging and rebuilding operations 


have given work to many men. 


National System of Grading 

A prominent Texas Nurseryman, member 
ot the Southwestern Association of Nursery- 
man, writes the editor as follows: “There 
is one item we are particularly interested in 
seeing illustrated and discussed through the 
columns of your paper, and that is a Na- 
tional System of Standardized Grading. If 
you have available any articles on this, we 
hope that you will be able to publish them 
in the near future. This problem is being 
considered by the Southwestern Nursery- 
men’s Association, and it has been suggest- 
ed that this association would like to join 
with the national association in adopting a 
national system.” 

You readers who have something to say 
on the subject, send it in, and the American 
Nurseryman will be glad to publish the 
articles for the information of your South- 
western brethren. 

The American Association adopted “Horti- 
cultural Standards” in 1923, and have made 
revisions at conventions in 1928, 1930 and 
1931. The California Association adopted 
“Grades and Standards for Nursery Stock” 
in July 1930, having given careful considera- 
tion to those adopted by the A. A. N. and 
also to recommendations by the Pacific 
Coast Association. 

A long-time Nurseryman says, regarding a 
standardized grading system: 

“I do not believe that any system of 
standards for grades is worth very much. 
Two lots of apple trees, both 11/16” and up, 
5 to 7 feet, may measure up, the one to the 
other, in caliper and height; and yet one 
lot might be very poor stuff and the other 
exceptionally good. When it comes to Nur- 
sery stock, you can’t measure quality and 
value in feet and inches. One grower’s stock 
may be good and another’s poor and yet 
both may grade to the same standards of 
caliper and height.” 

Let us hear from others in the trade on 
this subject, so that we may give our Texas 
brother a symposium on the matter he sug- 
gests. 

Are you preserving your copies of the 
AMERICAN NURSERYMAN? They are of 
unequaled historic value. 














Part of the Parking Area at Little Tree Farms, Framingham Centre, Mass. 
Glass Exhibition Building is in the Rear 


The 
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Nearly Nine Thousand Acres In New England 


Devoted to Nursery Industry—Strong Advocates of Nursery Display Grounds—Im- 
mediate Outlook Very Favorable is General Opinion 


society in America—the Massachusetts 
Society—shows a New 
England interest in horticulture from our 
earliest settlement, particularly as to or- 
chard and vineyard product. 

The Horticultural Census of 1929-30 shows 
that there is over 8,880 acres devoted to the 
Nursery industry in the New England 
states; and that this represents an invest- 
ment of nearly five million dollars by some- 
thing like 780 Nursery concerns. 

A survey of the Nursery industry in Con- 
necticut in 1929 revealed that in the previous 
decade the number of Nurseries in that state 
alone had increased three times. Since 
1929, 64 more Nurseries have been estab- 
lished. 

Some of the outstanding New England 
ecncerns commanding attention are: 


J. W. Adams Nursery Company 

Founded in the year of the gold rush, 1849, 
in Deering, part of Portland, Maine, by John 
W. Adams, a young man twenty-one years 
old, the purpose of this enterprise was to 
supply apple trees for orchardists who were 
dependent almost wholly upon local Nur- 
series for their requirements. In that cold 
climate the originator soon came to realize 
this his problem was not so much to raise 
trees as to save them, after they were 
grown, from damage by freezing. Often 
much of the work of one or two years would 
be destroyed by the winter frosts, and after 
several trials it became apparent that a cli- 
mate less rigorous must be found if the busi- 
ness was to prosper. 

A large part of the business of this Nur- 
sery in its early years was the collecting of 
arborvitae for hedges, then very popular and 
the number so gathered often ran upward of 
a hundred thousand plants a year. The in- 
come from this source became quite a fac- 
tor with the struggling young Nurseryman. 
He soon came to realize that a business lo- 
cated three miles from a center would be 
greatly benefited if some means of transpor- 
tation was provided, and conceived the idea 
of establishing a street car system. He 
secured the necessary application to the 
Legislature for a Charter, which was grant- 
ed, and from this beginning the present 
street car system of Portland has grown. 

In 1867 Mr. Adams decided on a change of 
location for his Nursery and after careful 
consideration of several places in southern 
New England he decided that Springfield of- 
fered good inducements, and it was there 
that he finally removed his business from 
Portland. In 1896 Mr. Adams’ sons, Walter 
and Charles, were taken into the business, 
which was continued under the title of J. W. 
Adams & Company. Several greenhouses 
were erected from time to time and in 1908 
a cement storage house was built to take 
care of foreign shipments, which came in 
during the winter months. 

As public requirements changed, the origi- 
nal purpose of producing fruit trees gradu- 
ally broadened to include ornamental trees 
and shrubs, roses and perennials, and as the 


T= records of the oldest horticultural 


Horticultural 





Nursery grew older, the decorative features 
predominated until at the present time the 
fruit department is only a very minor part 
of the business, though of itself exceeding 
the original quantity grown. 

In 1912 the present Nursery in Westfield, 
Mass., was purchased, comprising a farm of 
forty acres, and the growing of a much 
larger volume of stock was conducted there. 
At this location a complete unit of storage 
cellars, capable of holding many carloads of 
stock, are provided with a packing room of 
more than 5000 square feet of floor space. 

In the disposal of their products the 
Adams Nursery Company deal directly with 
the consumer and employ no middleman to 
solicit patronage. Walter Adams is presi- 
dent of the company, Charles Adams, treas- 
urer, and E. Jay Oatman, secretary. 


Outpost Nurseries 

Near Ridgefield, Conn., the Outpost Nur- 
series located its gardens and blocks of trees 
fifteen years ago. “It is essential,” says 
Thornton Simmons in American Landscape 
Architect, “that a Nursery have row upon 
row of stock—blocks of trees in various 
stages of growth. But just as the designer 
of interiors and furniture must show com- 
pleted effects in pictures of full-size model 
arrangements, so also is it possible for the 
Nursery to have plotted, built and grown, 
full-grown gardens and vistas, the ‘display 
room,’ as it were, of its more monotonous 
areas. It is that feature which distinguishes 
this Connecticut Nursery. 

“Perhaps it was because the nucleus of 
this establishment is a century-old mansion 
that the ideal of fostering a love of beauti- 
ful gardens by forming landscaped units 
for exhibition purposes was conceived. The 
mansion now is used as an inn, which is 
operated by the Outpost Nursery. 

“The approach to the Nursery is a road 
shaded by sugar maples, on both sides of 
which the two hundred acres of developed 
ground lie like an estate. Trees that are 
indigenous to the locality thrive here in a 
naturally beautiful setting, representing to 
the prospective purchaser what can be the 
result of planning and care. The mile of 
road winds among vistas of landscape pic- 
tures, passing the inn and the brick colonial 
administration building. 

“The grounds about the two main build- 
ings of the establishment have received the 
most intensive development. The adminis- 
tration building faces a hedged lawn and 
is flanked by luxuriant plantings of ever- 
greens. The garden at the side of this 
building is made interesting with a stone- 
edged pool, a stream spanned by a rustic 
bridge, and a generous slope and stretch of 
grass, accented by dark evergreens. 

“The inn, in keeping with its Colonial feel- 
ing, is approached by a brick walk, and a 
boxwood hedge marks the edges of its lawn. 
Immediately facing it, across the drive, is a 
tea garden. Its far end is bound by a stone 
wall, which is embellished with a fountain. 
The sunken garden, reached from the side 
of the house by two flights of brick steps, 
has a small pool in the center. The design 
of this garden is a modified rectangle, and 
its outline is planted with a border of peren- 
nials. Small tapering evergreens lend a 








VIBURNUM CARLESII (Mayflower Viburnum) 


Strong, well budded plants, dug with balls or bare roots. 
12 inches to four feet 


DAPHNE CNEORUM, Strong clumps 
Six to twenty inches 
SPECIAL PRICES FOR FALL DELIVERY 


J. W. ADAMS NURSERY COMPANY 


SPRINGFIELD, MASS. 





welcome contrast to the mass of delicate 
colors. At the rear of the inn a pergola has 
been set among the trees; from this point 
spectators may watch tennis games or look 
over a naturalistic lake. 

“In this day of keen merchandising meth- 
ods, the procedure of the Outpost establish- 
ment in demonstrating the actual utility of 
its product and what may be achieved 
through its use in combination with design 
certainly is to be commended.” 

This concern maintains a New York of- 
fice at 247 Park Avenue. 


Bristol Nurseries, Inc. 

Located on Pinehurst Road, at Bristol, 
Conn., was established eleven years ago and 
conducts a general retail and wholesale 
business. Says A. Cumming, Jr., of that 
company: “We have specialized more or 
less in perennials, our first introduction be- 
ing Gypsophila Bristol Fairy in 1927. Be- 
lieving that the chrysanthemum has not yet 
attained the popularity it rightly deserves 
we have bred along a rather definite line 
towards earlier flowering and hardier va- 
rieties particularly suitable for New Eng- 
land climate. So far we have introduced 
the following varieties: 

“Barbara Cumming, Gypsy Girl, Ruth Hat- 
ton, October Girl, Frances Whittlesey, R. 
Marion Hatton, October Dawn, Jean Cum- 
ming, Vivid, Yellow Gem and Daybreak. 
This year we will introduce three new va- 
rieties and possibly a year later a set of 
Korean hybrids, a type that will present en- 
tirely new colors and varieties that are real- 
ly hardy. 

“In 1929 three Dianthus, Bristol Jewell, 
Bristol Purity and Bristol Maid were intro- 
duced, and this year our first new Japanese 
anemone September Charm. This will be 
followed in our 1933 catadogue with two 
more anemones. There are several Veronica 
seedlings of distinctiveness and real merit, 
one of which will be introduced in the fall 
of 1934. Physostegia are also receiving at- 
tention and there should be some to offer in 
that line before long. 

“We have always maintained that the gar- 
dening public was chiefly interested in new 
garden material and in view of the com- 
petition of the mail order house and depart- 
ment store, novelties would seem to be the 
salvation of the legitimate Nursery business. 


Franklin Forestry y 

The main office of this company is locat- 
ed in Boston at 89 State Street; the Nur- 
series are located at Sudbury, Shelburne 
Falls and Colrain, Mass., with branch offices 
at Watertown, Mass., and Kennebunk, Maine. 

Says Treasurer Harry E. Gould: 

“We have been selling Nursery stock and 
making guaranteed forest plantings for over 
twenty years, during which time we have 
planted out more than seven million trees 
and shipped out more than three million, 
these being exclusive of ornamental stock. 

“With this background of experience, it is 
our opinion that we shall all see a great im- 
provement in business conditions very soon, 
possibly this coming spring, and we think 
it would be well to cease comparisons with 
former prosperous years and go ahead on 
the new basis.” 


Littlefield-Wyman Nurseries 

These Nurseries at North Abington, 
Mass., have been in business for 26 years. 
Originally founded as a florist business in 
1894, it branched out into raising and sell- 
ing Nursery stock, and to-day this is the 
main part of its business. 

Although from an acreage viewpoint the 

(Continued on Page 170) 


FRANKLIN FORESTRY CO. 
89 State St., BOSTON 
Nurseries Sudbury, Shelburne Falls, 
‘ Colrain, Mass. 
Christmas Specials 
At “Tree Acres”, Shelburne Falls 
Write for our new br guarantee. 
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Morris Arboretum Bequeathed to University 


Promises To Make Philadelphia a World Botanical Center—Over 170 Acres—Re- 
search Plans Under Way—Equaled Only By Arnold Arboretum 


as a botanical center of the world. 
That was the prediction of Thomas S. 
Gates, president of the University of Penn- 
sylvania, November 1, when he announced 
the Morris Arboretum, the magnificent gift 
of the late Miss Lydia Thompson Morris to 
the university. 

According to leaders in the field of bot- 
any, the arboretum is equaled only by the 
Arnold Arboretum in Boston. 

But, they point out, with the adequate 
funds and the broad powers of management 
Miss Morris gave to her executors, coupled 
with the great tract of land available for 
expansion, there is no limit to the beauty 
and scientific heights that can be reached. 

The Morris Arboretum includes both 
“Compton,” the estate at Germantown and 
Hillcrest Avenues, in Chestnut Hill, where 
Miss Morris resided, and the adjoining es- 
tate of “Bloomfield,” to which Miss Morris 
referred as her country home. “Compton,” 
the larger estate, lies in Philadelphia, while 
“Bloomfield” is in Montgomery county. 

The estates cover 170 acres and overlook 
the picturesque Whitemarsh Valley. Under 
the ownership and direction of Miss Morris 
and her brother, the late John T. Morris, 
they were developed into a renowned garden 
spot. 

The Morrises were advised constantly by 
botanical experts and the result is a gem 
from the standpoint of landscape gardening 
and a tremendous contribution to the knowl- 
edge of botany. 

The arboretum contains a rich and varied 
group from Eastern Asia, according to Dr. 
Rodney H. True, professor of botany and 
director of the botanical gardens of the Uni- 
versity. 


Piss otaniea may soon be recognized 


Evergreens a Feature 

“The collection of coniferous evergreens 
is a specially fine feature of ‘Compton,’” he 
declared. “Not only are Asiatic, Australian 
and European species to be seen here, but 
some of the rare kinds of western North 
America. 

“The Viburnum (arrow wood) collection is 
an outstanding feature among the shrubs. 
The berries, yellow, orange and reds of 
many varieties, make a beautiful sight in 
the fall. 

“Also varied and rich are the barberries, 
heavy with their clusters of brilliantly 
colored fruits. These and the Viburnum at- 
tract the fruit-eating birds that throng the 
shrubbery, converting the Arboretum into 
a veritable bird sanctuary.” 

Noticeable in the group of greenhouses is 
a fernery of unique design, where nature has 
been copied as closely as possible by plant- 
ing the ferns in botanically classified groups. 

In the distant end is a recessed grotto be- 
low the level of the fernery, where has been 
brought together a rare collection of “filmy” 
ferns, specimens of which are rarely seen 
outside of close confinement, but are here 
seen growing luxuriantly, as if in their na- 
tive haunts. 

Eight Requests Made 

In her wil! bequeathing the arboretum to 
the university, and providing for its main- 
tenance, Miss Morris made eight requests 
relative to the administration of “Compton” 
and “Bloomfield.” They were: 

That her estate be maintained as an ar- 
boretum and that use of income for this pur- 
pose be not subordinated to any other pur- 
pose. 

That a laboratory for botanical research 
and dissemination of knowledge be main- 
— although not necessarily on the es- 
ate. 

That research be conducted in this coun- 
try and abroad. 

That scholarships be established to send 


From Philadelphia Record, Nov. 2, 1932 





Observations On a Cooperative Association 
By W. C. Griffing, Beaumont, Tex. 





Thoughts of How the Nurserymen’s Cooperative Association Will Benefit the Larger 
Growers of Nursery Stock, Smaller Nurserymen, Florists, 
Landscape Men, Dealers and Salesmen 


It is imperative that the larger Nursery- 
men throughout the Southwest who grew 
probably 90% of the Nursery stock should 
have more interest and influence, in order to 
maintain and stabilize a reasonable profit 
on the stock they grow so as to enable them 
to grow and maintain better quality stock, 
pruned, and headed back often enough to 
make the stock of more value for the public, 
and allow the lighter grade stock to remain 
in the Nursery long enough to develop into 
“Typical Specimens” of its kind. 

In order for the larger Nurserymen to 
maintain these standards, they should get 
together more often than the smaller Nur- 
serymen or sales agencies; besides, they 
should pay more of the “Cooperative Nur- 
serymen’s Association” expenses, assessed 
for the cost of maintaining the sales ex- 
pense. They should pay also a larger initia- 
tion fee, probably $25.00 with $5.00 payable 
monthly, and a percentage of their sales in 
order to provide funds to get the Coopera- 
tive Association started, which will require 
stationery, etc., and a full time secretary and 
solicitor, in order to keep accurate records 
of all transactions, and secure more whole- 
sale members, as well as secure various 
sales agencies. e 

There should be two classes of organiza- 
tion agreements; viz, Wholesale and Retail. 
The Wholesale Nurserymen should pay more 
as the wholesale growers would have more 
responsibility; and they should be expected 
to set the policies, stabilize prices (naming 


minimum prices of all classes of Nursery 
stock in certain groups, etc.) that should be 
maintained by Wholesale Nurserymen and 
all Sales Agencies; each member should 
have only one vote regardless of the amount 
of material they grow; they should buy for 
resale only standardized graded Nursery 
stock from the association members as much 
as possible (when purchasing from non- 
members, they should only buy stock that 
would qualify as standardized grades); and 
at all times they should not sell for less 
than the minimum prices set by the associa- 
tion; in addition to other rules and regula- 
tions as to replacements, credits, transporta- 
tion, free plans, plantings, etc. This will not 
prohibit any salesman from contracting to all 
work on a job, but they are to make addition- 
al prices for same (above reasonable retail 
cash and carry prices) above the minimum 
set by the COOPERATIVE NURSERY- 
MEN’S ASSOCIATION. 

The advantages the Retail Sales Agencies 
would have over the non-members, by sign- 
ing the Marketing Agreement with each 
other, are that they would have the oppor- 
tunity of buying Standardized Nursery stock 
from all members of the association, and 
they would be partially protected as to di- 
visions of sales territory by the sales- 
manager. The Sales Agencies would have 
to pay a smaller initiation fee, and a per- 
centage on their sales, the same as the 
Wholesale Nurserymen, but they would not 
be entitled to vote for directors, but would 
share monthly in any profits the association 
would collect above operating expenses, ac- 
cording to the volume of business done by 
them, either by purchases or sales. 





Having lived through two and one-half 
years of the “greatest” depression, it 
seems certain that those concerns who 
have been constantly on their toes fight- 


ing for business in an intelligent man- 
ner will continue in business until things 
right themselves. 

In the first place business is far from 
a standstill. A large number of people 
are working and a still larger number are 
living and consuming. Business in all 
lines is available, even though at reduced 
prices and in reduced volume. It is more 
difficult to find business and still more 
difficult to obtain it after it is discovered. 
However, the discouragement that comes 
to those weaker sisters who refuse to try 
to get business after a few rebuffs, is 
something that can be and is being used 
to advantage by those who are not “too 
proud to fight.” 

The best way to stimulate business is 
to go after it. If everyone were to sit on 
the sidelines and wait for a recovery to 





Going After It—In Any Industry 


come of itself, it would never come. 
Every call on a business prospect instills 
in the mind of the buyer the fact that 
business is not dead as he thinks, and 
that there must be something the matter 
with him if he is not able to buy the 
goods offered him. He cannot conceive 
that the salesmen believe that they are 
wasting their time calling on him, and 
he imagines that his competitors are buy- 
ing in larger volumes than he is and 
that therefore he is losing ground and 
must get busy. 

Those who will go after such business 
as is available and will, by intelligent 
cooperation, attempt to get their custom- 
ers to improve their own volumes of 
sales, are working not only in their own 
interest but in the interest of the entire 
country. Soon the depression will be a 
memory and those who fought their way 
through it will be better off for having 
done so. Every man’s own selfish inter- 
est lies in increased activity. 

—Drug and Cosmetic Industry 








boys and girls to school and college to study 
horticulture and kindred subjects. 

That a post-graduate course be maintained 
at “Compton” and “Bloomfield.” 

That books and pamphlets, free or at 
cost, be published on the research work or 
kindred subjects. 

That eminent scientific lecturers be em- 
ployed. 

That plants be distributed to the public. 


Research Planned 


According to Mr. Gates, the legal settle 
ment of the estate will be completed by 
February 1, but plans are already under way 
concerning the opening of classes and re- 


: search. 


“Miss Morris has given to the university 
and the people of Philadelphia an invalu- 
able creation of beauty and imagination,” 
Gates said. 

“Its significance cannot be over-estimated. 
It opens to the University magnificent op 
portunities for the development of its work 
in botany under conditions that could not 
be more favorable anywhere.” 


Schrade budding and grafting knives have 
a new feature. Instead of both sides of the 
blade being bevelled as is usual, Schrade 
blades have one side ground perfectly flat. 
A flat and undamaged surface to every cut 
is the result—with more “takes” due to the 
perfect joining of scion and stock. : 
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Outdoor Living Room Holds Public Interest 


Idea Well Sold To Home Owners of the United States as Evidenced by Entries in 


This Year’s Yard and Garden Contests 
By George M. Sheets, Managing Director, Yard and Garden Contest Association, Davenport, lowa 


been well sold to the home owners of 

the United States by the Nurserymen’s 
National Campaign is shown in striking 
fashion by the hundreds of photographs 
which have been sent in to headquarters in 
Davenport, Iowa, as entries in the National 
Yard & Garden Contest. 

These entries are prize-winners in local 
yard and garden contests and in almost 
every instance they indicate quite successful 
attempts to create livable outdoor rooms 
by planting trees and shrubs and perennial 
flowers. This tendency has been noticeable 
since the beginning of the national cam- 
paign but it is reflected in the garden photo- 
graphs this year to a greater extent than 
ever before. 

Continued cooperation of the newspapers 
throughout the country with the Yard & 
Garden Contest movement is also shown by 
the national contest for publications them- 
selves are sponsoring the majority of home 
grounds that are competing this year. Sev- 
eral large metropolitan dailies are tncluded 
in the list of sponsors, among them being 
the Indianapolis, Ind., News; Memphis, 
Tenn., Commercial Appeal; Hartford, Conn.,. 
Daily Times; Grand Rapids, Mich., Press; 
Riverside, Cal., Daily Press; Spokane, Wash., 
Spokesman-Review and many others. 

Chambers of Commerce, Rotary, Kiwanis, 
Lions and Exchange clubs, municipal and 
county governments, women’s clubs, garden 
clubs, parent teachers associations, Ameri- 
can Legion Posts and auxiliaries, horticul- 
tural societies, Farm Bureaus and other or- 
ganizations of like high type are likewise 
among the sponsors of the competing home 
grounds. 

So noteworthy is the big exhibit of garden 
photographs this year that headquarters has 
received an invitation to display them in the 
municipal art galleries at Davenport, the use 
of the galleries for an entire week having 
been donated. The offer has been accepted 
as it will facilitate the work of the judges 
and the selection of the national winners. 
It will likewise bring the “Outdoor Living 
Room” idea into the minds of a great many 
home owners of the middle west to whom 
the exhibit will be opened. 

Then, too, the exhibit provides an oppor- 
tunity for national campaign subscribers in 
this section to arrange an “Outdoor Living 
Room” display and to publicize their plant 
materials. 

The annual exhibit will be closed by a pub- 
lic meeting at which a talk on “Modern 
Trends in Home Grounds Beautification” 
will be given by Geo. M. Sheets, managing 
director of the garden contest division at 
national campaign headquarters and an ad- 
dress on “How To Make an Outdoor Living 
Room” by C. E. Cary, former educational di- 
rector of the A. A. N., now chief of the land- 
scape service of Mast’s Davenport Nur- 
series. é 


Te the “Outdoor Living Room” has 


Ten Million Trees a Year 
This is the number that will be available 
for planting in the national forests of Wis- 
consin and upper Michigan when the Rhine- 
lander, Wis., state Nursery gets into full 
production in 1933. Seedlings are trans- 
planted for reforestation .700 to the acre. 


Tree Nurseries May Be Eliminated 


Norway’s New Method of Forest Plantings 


Prove Successful 





The “briquette” system, a new method of 
planting forests recently developed in Nor- 
way, may do away with tree Nurseries, Prof. 
Svend Heiberg of the Department of Silvi- 
culture of the New York State College of 
Forestry here predicts. Prof. Heiberg has 
recently returned from Europe where he has 
been studying reforestation methods under 
a scholarship of the Charles Lathrop Pack 
Forestry Trust. 

By the new method, instead of planting 
seedling trees small bricks or “briquettes” 
of earth, each containing three or four seeds, 
are placed in the ground by means of a 
special instrument designed for the purpose. 
A machine has been perfected that will turn 
out 16,000 of the briquettes in a day, each 
one measuring about 1% by 1% inches. The 
seeds are placed close to the surface of one 
side and all the other sides are coated wfth 
paraffin. 


The chief advantage of the briquettes 
mentioned by Prof. Heiberg is the ease with 
which they may be transported. He has 
also pointed out that the root systems of 


the young trees are permitted to develop 
normally and the roots need not be dis- 
turbed at the time of planting. Moreover, 
the briquettes, he says, may be planted at 
any time of year, while the soil must be in 
just the right condition to receive seedling 
trees. 

On the other hand Prof. Heiberg is of the 
opinion that the method will be practical 
only for reforestation of comparatively clear 
land. In this connection he has pointed out 
that it takes a seedling tree three or four 
years old to compete with heavy brush 
grass and weeds and he believes that bri- 
quettes large enough to carry trees of this 
size could not be handled economically. 





Gulf Coast Horticulturists Meet 

The meeting of the Gulf Coast Horticultur- 
al Association was held November 3rd at 
Herrle’s Live Oak Nursery, Houston, Tex. 
Two of the principal addresses included 
“Certification of Nursery Stock,” by T. 
Hagan, Tex. Department of Agriculture; and 
“The Results in Organizing the Nursery- 
men’s Cooperative Association,” by W. C. 
Griffing. 

Mr. Hagan discussed at length the value 
of certifying Nursery stock which would 
benefit the Nurserymen as well as the tree- 
buying public.” It was learned that citrus 
and pecan nursery stock is being certified in 
accordance with government regulations al- 
ready in existence, and it was pointed out 
that other Nursery stock such as ever- 
green trees and shrubs could be certified 
too, in order to protect the “buying public” 
on merchandise. He stated the Department 
of Agriculture was willing and anxious to 
help all branches of horticulture, and that it 
appeared as if the Nurserymen’s cooperative 
association might be the right channel 
through which to work. 

Mr. Griffing explained that the organiza- 
tion of the Nurserymen’s cooperative asso- 
ciation had not been completed; that, how- 
ever, Attorney Bullard, who is handling this 
matter, has drafted the Constitution, By- 
Laws, and Charter, and it remains the 
duty of all interested Nurserymen to again 
meet together and discuss the instruments 
as prepared and change them to conform 
to Nurserymen’s requirements. He stated 
that a meeting would probably be called in 
the near future to complete this organiza- 
tion. 

Other subjects discussed included “Home 
and Highway Beautification,” R. H. Bush- 
way, Houston, Tex.; “Our Native Trees,” P. 
A. Winkler, Landscape Architect, Beaumont, 
Tex.; “Fruits and Orchards,” R. F. Ros- 
borough, Extension Dept., A. & M. College 
Station. 

The joint meeting of the Gulf Coast Horti- 
cultural Association and the Outdoor Nature 
Club was very favorably accepted by both 
organizations, and it is believed that co- 
operation between these organizations will 
prove to be of benefit to every one of the 
members. 

Another meeting is scheduled within the 
next few weeks. 


Puget Sound Nursery, Inc., Tacoma, Wash., 
established in 1924 by W. C. Thompson and 
Richard R. Williams, finding need of a re- 
tail outlet for their Nursery products, have 
opened a shop on Broadway, with a full line 
of garden supplies, flower shop, birds and 
fish, in addition to Nursery stock. 


AMERICAN NURSERYMAN, Chief Exponent, 
twice a month $2.00 per year. Three years, 
Canada, $3.50; abroad, $2.50. 


Coating Transplanted Stock 

The great mortality due to transplanting 
dogwood trees, particularly when trees are 
sold late in the spring, suggested to Morse 
& Morse, of Philadelphia, that these losses 
might be reduced with applications of Crys- 
tal No-Dri, the scientifically prepared wax 
emulsion produced by the Crystal Soap & 
Chemical Co., Tacony, Philadelphia, Pa. 

The results of their experiments are 
listed below. The trees used—Cornus Flor- 
ida (White Dogwood), 4 to 5 foot—were 
transplanted August 22. The roots of three 
trees were washed clean of soil. Results 
on No. 1—tops only coated—tree surviv- 
ing, most satisfactory; No. 2—tops and 
roots coated—result not quite as vigorous 
as No. 1; No. 83—roots only coated—result, 
still surviving, but not quite as satisfactory 
as No. 1 and 2. 

Observations made on October 14th show 
that many leaves had fallen, but there was 
no complete defoliation of any of the trees. 
Spring buds showed development on the 
three trees, but more satisfactory on 
Plants No. 1 and 2. 

“As this test is small in scope,” says the 
Crystal Soap & Chemical Co., “we realize it 
has no scientific value; but, in view of the 
results obtained, we consider it of sufficient 
ge to continue our efforts along this 

ne.” 


Seed Company’s Fifty-Year Club 

Early days in the history of the Ferry- 
Morse Seed Company when “travelers” 
journeyed on horseback, by sleigh, and even 
on foot were recalled by veteran employes 
who were honored recently at a dinner 
given by the company’s Fifty-Year Club in 
Detroit, the firm’s headquarters. 

There are twelve men, still active em- 
ployes, who average 53 years of experience 
with the company. Each of these men was 
present at the dinner and was given a medal 
commemorating his long years of service. 
The medals were presented by Dexter M. 
Ferry, Jr., president of the company. 

Col. William T. Radcliffe, whose record of 
60 years is the longest in the company, was 
the chief speaker of the evening and re- 
called incidents of the company’s early 
years. When he joined the company in 1871 
it occupied a small part of a building still 
standing in Detroit, then a city of 79,000 pop- 
ulation. At that time there were 43 em- 
ployes. The company now occupies four 
buildings with 22 acres of floor space and 
employs 1389 persons in Detroit, as well as 
operating a large seed producing plant in 
California. Farm lands eperated-by the com- 
pany exceed 6000 acres. 

Founded in 1856, 19 years after Michigan 
entered the Union, the Ferry-Morse Seed 
Company is one of Detroit's oldest firms, and 
has grown to be the largest of its kind in the 
world. 
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Ralph Thrall Gleott 


Founder of American Nursery 
Trade Journalism 


HE FIRST Nursery trade paper in 

America was established in 1893, 
as long-time Nursery concerns know, 
and for nearly thirteen years was con- 
ducted under the personal and exclu- 
sive direction of the late Ralph T. 
Olcott, who later founded the AMER- 
ICAN NURSERYMAN on broad and 
untrammeled lines. 

“The dean of Nursery Trade Jour- 
nalists.”",-—John Watson 








A Policy Roundly Echoed 

“Cultivated Americans, impatient 
with cheap sensationalism and windy 
bias, turn increasingly to publications 
edited in the historical spirit. These 
publications, fair-dealing, vigorously 
impartial, devote themselves to the 
public weal in the sense that they re- 
port what they see, serve no masters, 
fear no groups.”—Time Magazine. 








Sound Distribution 
“Distribution has been much 


stressed, perhaps correctly, by execu- 
tives, organizations and business 
analysts as the present main problem 
of industry. Nevertheless, I am of 
the opinion that there can be no sound 
distribution that is not based on sound 
production. 

“To find and serve a market is to 
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A. A. N. COMMITTEE TO START ACTION 


Announcement of:the members of the new- 
ly appointed State Nurseries Committee of 
the A. A. N. is made in another column in 
this issue, listing appointments as made by 
President Paul Stark for 1932-33. We note 
with much interest that Mr. Hilborn has 
been chosen to head this important commit- 
tee, and we are sure that this wise choice 
on President Stark’s part of a man so inter- 
ested in and desirous of correcting the exist- 
ing unfavorable conditions of the state Nur- 
series problem, will bear fruit and at an 
early date. 

It was Ex-president Hilborn’s suggestion, 
at the last convention, that a state Nur- 
series committee be appointed that “will go 
right to work to find the weak spots in this 
Clarke-McNary Act.” Mr. Hilborn at the 
time highly praised Congressman Purnell 
who addressed the association on “The Gov- 
ernment in the Nursery Business.” “Con- 
gressman Purnell made this very significant 
statement,” said Mr. Hilborn. “He has said 
that if this Act is not working out as it was 
intended, namely as a reforestation meas- 
ure, the Agricultural Committee is ready to 
listen to our reasons for wanting it amend- 
ed. The thing we are interested in is how 
we are going to do that. * * * We have 
been asleep on this matter. We have lately 
done a lot of talking about it, but we have 
had no specific facts. If this committee I 
mentioned will get those facts and distrib- 
ute them to these state and regional com- 
mittees and they will do their work in con- 
tacting their legislators, we can get the 
united action which it is going to take to 
accomplish what we want to do. No one 
group can do it; it will take the united ac- 
tion of all.” 

And so we look forward to Chairman Hil- 
born’s activity and the results that are to be 
accomplished by his committee within the 
immediate future. 

E. H. Smith, president, Harrison Nursery 
Company, York, Neb., and a member of Hil- 
born’s committee, writes as follows: “The 
Nebraska Plan has proven very satisfactory 
to Nurserymen of this state. Since the 
matter has gone so far that state Nurseries 
have been established in a number of states, 
it would be difficult, of course, to get them 
to adopt the Nebraska Plan; consequently it 
would seem the best thing that can be done 
is for the American Nurserymen’s Associa- 
tion to fight it out at Washington.” 

As Mr. Smith says, had the provisions of 
the Clarke-McNary Act been adhered to by 
the various states, Nurserymen would not 
be complaining; but “when the government 
goes into direct competition with the Nur- 
serymen taking away from them a part of 
their bread and butter, it is time for action.” 

So, to action! State Nurseries Commit- 
tee. 


PRODUCTION AND DISTRIBUTION 


We believe that George W. Hill, president 
of the American Tobacco Company of New 
York has, so to speak, “hit the nail on the 
head” as to the present day problem and 
how to handle it. He writes to the editor 
of Printer’s Ink: “I agree with you that the 
problem confronting all manufacturers to- 
day (and Nurserymen are in this category) 
is not production but sales. I further feel 
and I am confirmed in my belief, as I have 


expressed to you on several occasions, that 
what America needs is that Americans put 
their shoulders to the wheel, attend to their 
own business and develop that business with 
confidence. * * * There can be no gainsay- 
ing the law of supply and demand.” 

Or, in other words, as we have put it time 
and time again—the big thing just ahead is 
merchandising. Improved sales methods 
and controlled production should prove to 
be the correct answer to that vexing prob- 
lem of how to increase business. Business 
men are beginning to realize that produc- 
tion is not an end in itself; that goods must 
be produced only to be sold. There was a 
time when production was king, but the 
folly of too fast production without corres- 
ponding demand is now becoming apparent 
to even the least inexperienced business 


man. The following paragraph from an 
article by Roy Dickinson in Printers’ Ink, 
graphically portrays the evils of over- 


production: “As soon as a group of busi- 
ness men produce faster than they can sell, 
gluts accumulate all along the line. Whole- 
salers and retailers are overstocked; mak- 
ers forget profit needs and adopt desperate 
measures. In a big hurry to get rid of ware- 
house stock they antagonize regular dis- 
tributors.” 

Adoption of “desperate measures” by 
some in the Nursery trade have caused un- 
told criticism and hard feeling among those 
in the trade, and actual disaster to the Nur- 
sery industry in general. “Surplus stock is 
the Root of all Nurserymen’s Trouble,” said 
a prominent Nurseryman some time ago. It 
sums up -the problem “in a nut shell” as 
Andy would say. Control your production, 
develop sales outlets but still control pro- 
duction, and the result cannot fail to be a 
sane and successful business. 


COOPERATIVE PLANS PROGRESSING 


We have received word to the effect that 
a call to attend formal proceedings for or- 
ganization of the Nurserymen’s Cooperative 
Association, by the Southwestern Nursery- 
men, is expected within the next few weeks. 
Application »vlanks have been sent out to 
practically every grower in that section. As 
soon as enough Nurserymen have signed up 
to become charter members of the Coopera- 
tive the meeting will be called in Dallas, 
Texas, at the office of Mr. Bullard, attorney, 
who is to handle the incorporation and 
other legal matters of this new organiza- 
tion. 


Say you saw it in “American Nurseryman.” 





More People Buying Plants 


“I venture to say there are more 
people buying plants today than ever 
before, despite hard times. This is 
probably because of the fact that at 
the present time plants are selling far 
below production costs. However, I 
believe the real reason is that people 
are staying at home a great deal more 
because of the lack of funds or the 
desire to economize. Thus the home 
owner has turned to the development 
of his grounds to make a more pleas- 
= place for himself and family to 
ive. 

“The increased interest is having a 
desirable effect on the plant wers, 
and will continue to have this effect 
for some time to come, both in sales 
and merchandising.”—Peter J. Me- 
zitt, Weston, Mass., Nurseries. 
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American Elm Disease 


Editor American Nurseryman: 

Dr. L. R. Tehon, Botanist of the Illinois 
State Natural History Survey, has just an- 
nounced the publication of the first printed 
work on their investigation of the so-called 
“Elm Wilt” disease. This treatise, a bul- 
letin of some seventy pages, is entitled 
“Initial Studies of American Elm Diseases in 
Illinois,” and was written by Hubert A. 
Harris, who has had charge of the detail 
work of the investigation. 

This first treatise deals almost entirely 
with the scientific phases of the investiga- 
tion and gives what is undoubtedly the best 
explanation of elm diseases that has ever 
been brought together. It shows that the 
trouble we know as “Elm Wilt” is actually 
the result of not one but a number of fun- 
gous diseases, either singly or in combination, 
and describes the action of these various 
parasites. Much of the material in this bul- 
letin is technical, covering the results of ex- 
periments to determine just what is the 


Bulletin Now Available 


cause of the trouble, but there is also includ- 
ed a description of control experiments 
which are now under way and a statement 
of the results of the first of these experi- 
ments. On the basis of the material pre- 
sented in this bulletin some further and 
more extensive experiments with control 
were planned and started during the last 
summer, and Dr. Tehon reports that the 
first season’s work was very encouraging 
and that he fully believes that eventually a 
satisfactory method of control can be 
worked out. 

This bulletin will not be given general dis- 
tribution. The publication, of course, is 
rather an expensive one, so that it is de- 
sired to avoid promiscous distribution; but 
it will gladly be sent to any interested 
Nurserymen if they will write to Dr. L. R. 
Tehon, Botanical Section, 207 Entomology 
Building, Urbana, Illinois. 

Miles W. Bryant, Sec’y. 
Illinois Nurserymen’s Association 
Princeton, Ill. 





Quality Stock Commands Price 
Editor American Nurseryman: 

Just now we are very busy with business 
a little ahead of last year, there being in- 
creases in the sales of hardy bulbs and 
lilies in which we specialize as well as 
flowering shrubs and both roses and peren- 
nials. Heavy rains this fall have greatly 
aided sales of Nursery stock. Some few 
firms are selling at ruinously low figures, 
evidently being badly in need of cash. Real- 
ly good stock, however, is able to command 
a profitable price. 

W. N. Craig 

Weymouth, Mass. 


Much Interest In Proposed Co-op. 
Editor American Nurseryman: 

Since beginning the discussion of a co- 
operative organization, we have received 
many communications from various Nursery- 
men over the states who wanted special 
data on this line. There seems to be a gen- 
eral interest in this proposed association, 
and it is believed that once it is organized 
it will become a national organization; and 
it looks as though it is going to be the-.only 
way that the Nursery business will ever 
prosper. 

Griffing Nurseries 

Beaumont, Tex. , 


A WINNING SELLING CODE 


CHARLES F. ABBOTT 
Executive Director, American Insti- 
tute of Steel Construction 
1. Replace volume sales with honest, 
intelligent and aggressive selling 

at a profit. 
. One price to all, without conces- 
sions or discrimination. 
. Abandon all misrepresentations. 
. Abolish all secret rebates. 
. No sales at cost or below cost. 
. Eliminate all commercial bribery. 
. Maintain standards as established 
by the industry, avoid any substi- 
tution or impairment of quality or 
workmanship. 
8. Maintain a cooperative attitude 
toward competitors. 
9. Adopt a sales policy that is fair to 
all, then vigorously carry it out. 
10. Refuse to indulge in price cutting 
because of some rumor that a com- 
petitor has submitted a lower 
price. 
11. Insist that every order include a 
reasonable profit. 
12. Support your trade organization to 
the limit of your ability. 





“IRD. oo te 











Advertising Campaigns Valued 

The Brazilian Government, fully realizing 
the advantages to be secured through an ad- 
vertising campaign, has agreed to finance, 
through the National Coffee Council of Bra- 
zil, a million-dollar campaign, in the United 
States, to promote the sale of coffee. News- 
paper and radio advertising will be the 
backbone of the campaign. N. W. Ayer & 
Son, advertising agents, will direct activi- 
ties. 

It is reported that this will be the first 
time that the entire coffee industry of the 
United States and Brazil will have pooled 
their united efforts in one campaign to in- 
crease the consumption of coffee. 


The more definitely the advertising appeal 
visualizes the reader to himself in a condition 
of enhanced personal importance, the more 
readers that advertisement will sell. * * * 
First make people want your goods. Not ,as 
so many advertisers try to do, by visualizing 
the superiority of their stock to those ordin- 
arily used by the reader. But by proving to 
the readers their ultimate superiority to their 
ordinary surroundings through the use of 
your goods,.—More Profits from Advertising. 
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Tree Men Form Society 


A wave of popular interest in trees and 
tree care has resulted in the formation of 
the American Society of Arborists, an or- 
ganization of professional arborists. The 
Society was founded at a meeting held re- 
cently at the University of Rochester co- 
incidental with the National Shade Tree 
Conference. 

The purpose of the new organization is 
to further stimulate interest in trees, pro- 
mote effective means for the protection of 
tree life, disseminate information on trees 
and to maintain and raise the standards of 
the profession 

Chas. F. Irish of Cleveland was elected 
president; O. W. Spicer of Stamford, Conn., 
vice-president; Norman Armstrong of White 
Plains, N. Y., secretary-treasurer; R. M. 
Weakley of Warren, Pa., and Vance I. Shield 
of St. Louis, Mo., ‘members of the executive 
committee. 

Membership, with the exception of junior 
and honorary members, is limited to those 
who have been engaged as their major ac- 
tivity, in the care and protection of shade 
and ornamental trees for at least ten years. 

Important among the immediate projects 
being undertaken by the Society are a 
campaign to eliminate the “tree butcher” 
and a plan to educate the public in matters 
of everyday tree care. 


Uniform Standardization Sought 


Commissioner. Charles. H. Baldwin, in 
charge of the Department of Farms and 
Markets at Albany, N. Y., recently spent 
the day in Geneva holding conferences with 
the Nurserymen there in relation to the in- 
spection of their product, the proper certi- 
fication of the plants and shrubs and to dis- 
cuss a method of standardization in inter- 
state shipments whereby the young trees 
can be sent across the borders of other 
states. 

This latter phase of the situation is sug- 
gested by the Federal authorities at Wash- 
ington with the request that the growers in 
New York State formulate some plan that 
may be given consideration with the hope 
of making a uniform ruling that will apply 
all over the United States. 


Shade trees are really an investment. In 
all cases they represent many years of 
growth. There has been a definite invest- 
ment of both time and money in not a few 
instances. This calculated at compound in- 
terest runs up surprisingly fast.—Dr. E. P. 
Felt, Bartlett Tree Research Laboratories, 
Stamford, Conn. 








Poor Time to Let Go of the Gun 
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Max Scarff, New Carlisle, Ohio, has been 
named a trustee of the Ohio Farm Bureau 
Federation. 





W. L. O’Neal, Tyler, Tex., advises his firm 
name is “The O’Neal Rose Nurseries, R. 1, 
Tyler, Texas. 


Charles Fruch & Sons, Inc. Saginaw, 
Mich., have been incorporated, 400 shares 
no par value. 





Maloney Brothers Nursery Company, Dans- 
ville, N. Y., have established a retail store 
in Corning, N. Y. 


A. J. Champion and Steven Allen, Lake 
County Nurserymen, made a tour of some of 
the Ohio Nurseries recently. 


Wyoming, Pa., Nursery Co. has planted 
upwards of 2,700 evergreen trees in Mont- 
rose and South Montrose this year. 


Harkey Brothers Nursery have opened a 
store at 222 N. Tryon St., Charlotte, N. C., to 
handle ornamentals, evergreens, shrubbery 
and bulbs. 


Before winter sets in, there will be 800 
beds seeded at the new 20-acre forest tree 
Nursery near Wisconsin Rapids, Wis., it is 
announced. The land was given to the 
state for the purpose by the Nekoosa- 
Edwards Paper Co. 


Ernst Nurseries, Inc., Eaton, Ohio, con- 
vinced of an approaching betterment of busi- 
ness conditions is establishing a branch Nur- 
sery at Muncie, Ind. An office building, dis- 
play rooms, a garage, packing rooms and 
greenhouses are being constructed there. 


Clyde Worley, head of the Illinois Nur- 
series, Henry, Ill., died last month, at the 
age of 52. 


E. A. McKey, Roselawn Gardens, Hubbard, 
Ore., is enlarging his Nursery and green- 
house plant. A feature of his acreage is a 
planting of 500 lilies in one plot. 


White Gate Nurseries, Pomona, Cal., have 
opened a branch office and propagation 
house at Claremont, Cal., under the direc- 
tion of R. S. Martin, landscape architect 


“The Tree Peddler,” official organ of the 
Southwestern Association of Nurserymen, 
which made its debut on October Ist, has 
changed its name to “Tree Shadows.” 


Bankrupt Sale—Sale of Nursery stock and 
assets of the bankrupt Woodlawn Nurseries, 
Rochester, N. Y., was started. Sale will 
continue until all the stock is sold. 


Narcissus Bulb Business Shows Profit— 
It is reported by State Inspector Goodwin 
that more than 110,000,000 bulbs have been 
harvested by 158 Florida Nurseries, and that 
growers have found their crop profitable 
this year. 


Rose Acre Nurseries, Salisbury Mills, N. 
Y., was awarded a judgment of $3,478.03 
to recover for flowers delivered to S. Salz- 
berg, New York City, who refused to make 
payment for lily blooms ordered and re- 
ceived. 

Incorporated: Utah Nursery and Seed 
Co., Salt Lake City, Utah, $20,000 capitaliza- 
tion. Directors: E. L. Post, president; G. 
E. Niblock, vice president; J. J. Porter, sec- 
retary and treasurer; F. Wallace Walton 
and F. W. Walton. 
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New York Forestry 

More than 4,000 acres of forest trees have 
been planted on the home farms or on land 
acquired by 4-H club members in New York, 
reports W. K. Williams, extension forester, 
United States Department of Agriculture. 
The first year’s work for a forestry club in 
New York is to plant 1,000 forest tree seed- 
lings in a compact group on land unsuited 
for agricultural crops, where no _ forest 
growth is now standing or where it has been 
cut off recently. The club member also 
protects the trees from damage by livestock 
and keeps a record of the work done and 
the cost. ————_ 


Tung Grove Development Planned—W. T. 
Watson, Orlando, Fla., will set out next 
month 25,000 tung trees on a 500-acre tract 
near Umatilla; this will be followed by a 
similar planting of 25,000 trees next spring. 
Watson has been closing deals for others 
also, the latest that for 30,000 tung trees to 
be planted by P. B. Gibson, an investment 
banker of Atlanta. It is estimated that this 
winter will see 1000 acres in central Florida 
planted to tung trees. An oil pressing plant 
to extract tung oil, for central Florida grow- 
ers, will be constructed in the very near 
future. —_——_—————_- 

Softwood Cuttings—When softwood cut- 
tings are to be placed in sand (as a rooting 
medium) a number of types of cuttings gave 
much better rooting response when the 
sand was first treated with a solution of 
potassium permanganate. Best results were 
obtained in the tests when a solution was 
made by dissolving a pound of potassium 
permanganate in 15 gallons of water, apply- 
ing this solution to the sand of the rate of 
2 quarts to a square foot of surface. No 
watering of the sand is needed prior to this 
time, and after the solution has been in the 
sand for 24 hours, the cuttings are inserted. 

A word of precaution is necessary. All 
sands are not the same and may not react 
the same with this chemical. Before this 
method is applied on a large scale, it is ad- 
vised that it be tried under local conditions 
first, and then if the results are appreciable 
it can be used to large extent——Don Wyman, 





Oil Spray Cleans Up Scale Infestation 





Sprayers of shrubbery and trees report enthusiastically 
over the complete control of scale which they 
secured with last season's spraying with Dendrol. 
Their shrubs and 
young stock were 


threatened 


your stock, spray with Dendrol either in the dormant 
or delayed dormant period. 

With Dendrol you can also control red mite, and 
certain other insects that winter on plant life. 

Make sure that you have a supply of Dendrol by 


ordering it now. Authoritative recommenda- 





early this 





year with 





DENDROL 


Dormant 
Spray Oil 


tions for its use appear in the Dendrol Booklet. 
Ask the Tree Spray Representative for your 








one of the 
most severe attacks 
of San Jose scale. 


Warnings went forth 





from State Exper- 
iment Stations. Our Technical Department wrote 
nurserymen urging the use of Dendrol. Shrubbery and 
trees so sprayed were free from scale this summer. 

Again this year the winter and summer have been 


favorable to scale growth. To prevent scale injuring 


free copy, or fill in and mail the coupon to 


SUPERLA LABORATORIES, 


DISTRIBUTORS: 
Moore and Munger, New York 
in Southeastern States 
Standard Oil Company of New York in 
New York, New Jersey and New England 


INC. 


Standard Oil Company (Ind.) 
in the Middle West 
Standard Oil Company 
(An Ohio Corporation) in Ohio 


-- _ 


SUPERLA LABORATORIES, INC., Room 1219, 910 South Michigan Avenue, Chicago, Illinois | 
| Yes, I'd like to have a copy of the free Dendrol Booklet. The insects | want to control are | 








BE SURE OF MORE CLEAN, HEALTHY AND BEAUTIFUL PLANTS, AND 
BETTER PRICES, BY SPRAYING WITH DENDROL DORMANT SPRAY OIL 
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" including the new 


GRAPES 


FREDONIA, N. Y. 


FREDONIA GROWN | 


Grapes, Currants, Gooseberries | 
Blackberries and Raspberries 


A complete stock in all the standard varieties 


Fredonia, Ontario and Portland 


SEND YOUR WANT LIST FOR QUOTATIONS ) 
FOSTER NURSERY CO. Inc. | 


Office and storage one block off Route 20 














Your Advertisement In 


This Size Space 
Will Go Into 
Every State In the Union 


$9.40 per Issue 





P. O. BOX 124 





(Under Yearly Term, $8.45) 


AMERICAN NURSERYMAN 


ROCHESTER, N. Y. 





Send us your list of Wants. 
Complete assortment of varieties of 
Quality Stock. 


Quick Service on All Orders 





Buy in Now for Winter Storage 


Complete list of Fruit Trees and Small 
Fruits .... Roses.... Trees, and Shrubs. 


Any Fall Shortages? 
Evergreens, Anything? 


[PAINESVILLE NURSERIES” 


Lowest Prices in Years! 


from S. & H. 


Bulbs, Perennials, 























The Storrs & Harrison Company 
PAINESVILLE, OHIO 








The Nursery Business in South Africa 
By Dr. C. C. Taylor, American Agricultural Attache, Pretoria, South Africa 


There were 346 Nurseries registered in 
the Union of South Africa for the year end- 
ing August 31, 1931, as published in the An- 
nual Report of the Plant Regulatory Board 
of the Union Department of Agriculture. 
This number was 13 less than in the preced- 
ing year. These Nurseries were distributed 
generally throughout the Union—153 in 
Cape Province, 46 in Natal Province, 118 in 
Transvaal Province and 29 in Orange Free 
State Province. These Nurseries are care- 
fully inspected by Government inspectors. 
During 1930-31 the number of inspections 
made was 394. When certain diseases are 
found the Nurseries are placed in quaran- 
tine. Thirty quarantines were imposed dur- 
ing the year; 5 were brought forward from 
the previous year and 30 quarantines were 
removed during the year. Of the quaran- 
tines, most of them were for red scale and 
pernicious scale and a few for Ross scale, 
Araucaria scale, pustular oak scale, white 
peach scale, circular purple scale, mussel 
purple scale, Spanish red scale and How- 
ardia scale. Pernicious scaie is steadily 
spreading, but no outbreaks have yet been 
found in Cape Province. 

The stock held in Nurseries, according to 
information supplied by the owners or re- 
sponsible p2rsons in charge, was as follows: 








1930-1931 192$-1930 

CRS NOE: ccccacnces 732,360 926,420 
Deciduous fruit trees.. 2,737,010 3,084,980 
Forest trees .......... 12,238,265 13,315,730 
Greenhouse plants .... 243,750 196,640 
Hedge plants ......... 1,999,105 1,800,130 
Ornamentals ......... 397,945 368,455 
a. 6 ee eee 170,065 171,420 
ge ae et 696,640 716,040 
i ee ee 1,097,695 1,426,780 
Other GN <i ccecaces 59,620 34,200 
pC ee 20,372,455 22,040,795 
Citrus Stocks ......... 580,450 1,075,900 
Deciduous Stocks . 2,858,780 3,150,800 
EE eae 3,439,230 4,226,700 


This year the Union Department of Agri- 
culture will, for the first time, obtain infor- 
mation from Nurserymen showing the num- 
ber of fruit trees of each kind issued. The 
number issued will obviously be only a small 
part of the number held in the Nurseries. It 
will probably show that the number of fruit 
trees issued during the past year or two is 
much less than during the period of expan- 
sion in deciduous and citrus orchards which 
occurred five years ago. 


Proposition for One-Acre Nursery 


A special proposition in the Nursery line 
is called to our attention by a well-known 
Pennsylvania Nurseryman. It is in regard 
to an offer that is being made by a so-called 
“National Growers Association” of Christ- 
iansburg, Va. The mimeographed announce- 
ment sent out by this “association” reads 


as follows: 
TO THE NURSERY TRADE: 

Time was when you courted competition, but 
during these days of competitive price slaugh- 
ter. depression and poor collections, new ideas 
have been born and must be injected into your 
business and ours, if we are to profit again. 

We are laying before you a most interest- 
ing merchandising plan; a plan, if adopted, 
sheuld return to you the honest profit which 
has been denied you, and put competition on 
the defensive. 

A unit of sale under this proposition is one 
acre Nursery land from the tract of the High- 
land Nurseries, our affiliate, together with 200 
potted rhododendron, or other plants for im- 
mediate shipment, and 2000 other plants to 
come to you as desired. 

The price of the whole is $350.00, payable 
$100.00 with shipping instructions for the first 
200 plants, now ready, and $25.00 monthly over 
a period of 10 months. With the last payment, 
— is executed to you, and you become one 
of us. 

The acre will contain many hundreds other 
plants than those named in the unit, all of 
which come to you, and are subject to your 
order, at the cost of digging, burlap — and 
shipping. There will be many rhododendrons, 
1, 2, and 3 feet, worth retail at from $2.00 to 
$5.00 each, together with deciduous shrubs 
and conifers developing and running into long 
money. 

Plants may be ordered at any time during 
the year, and there will be those who desire 


shipments of these potted plants as monthly 
remittances are sent in, and which is quite 
satisfactory to us. 

With the last payment deed is delivered you, 
at which time, if you so desire, we will erect 
a cabin, 15 x 15 feet, for $100.00, affording a re- 
treat where care of business may be forgotten, 
plans for another year worked out, where 
trout fishing is most excellent, fox hunting 
superb, and birds and small game in abund- 


ance. When the mercury soars in the hot 
months, blankets will be required at this 3000 
foot elevation. Nature was most lavish in 
shaping this particular section of the Blue 
Ridge Mountains of Virginia, producing scenic 
attractions not to be equaled. 

The purchase of one of these units puts you 
far ahead of competition not in on it, and less 
than half the plants at their retail values 
should return the whole investment within 12 
months. And with plants forever coming 
along, whether or not you have ever handled 


the broadleaf, you are building a permanent 
business with a constant source of supply. 
We invite you to take a part of our acreage, 
and all the subsequent profits from the unit. 
Yours very truly, 
THE NATIONAL GROWERS ASSOCIATION 
Christiansburg, Va. 


Our Pennsylvania friend has also for- 
warded to us “Purchase Agreement” blank 
which is sent to interested inquirers by the 
“Association.” On this blank the Associa- 
tion also agrees to protect with reasonable 
diligence for three years the plants be- 
longing to this unit, but not responsible 
for any damage to this unit caused by con- 
ditions beyond its control.” 

The price list of the association suggests 
“investigation through your own banker” 
before sending remittances for stock. 

It has been reported by an investigating 
agency that this “National Growers Asso- 
ciation” is a subsidiary selling agency of 
the Highlands Nurseries. S. S. Hurt, L. B. 
Williamson and J. K. Williamson, it is re- 
ported, are the men heading the “associa- 
tion.” 





Bankruptcy Petition Filed—A voluntary 
petition has been filed by Briarcliff Green- 
houses, Inc., Paul M. Pierson, president, 
Ossining, N. Y. Liabilities are listed at 
$200,100; assets $259,962. The main item of 
assets is real estate subject to mortgages of 
$250,000. Business is going on as usual un- 
der the management of Paul Pierson, Jr. 
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New England Nurserymen Very Optimistic 


(Continued from page 163) 
Littlefield-Wyman Nurseries are not large, 
from the standpoint of varieties carried, 
it is up with the leaders. In fact, there 
are very few Nurseries in the country which 
carry a more diversified line of high class 
ornamental evergreens, trees and shrubs. 

Like other Nurseries, they have felt the 
effect of the depression. However, the 
Nursery has been kept up and, as the own- 
ers say, when business does come back they 
will be in a position to go after it. 

As a large percentage of their business 
is retail their stock is carefully grown and 
sheared for the critical retail buyer. That 
careful growing pays is testified to by the 
fact that they have held the same retail and 
wholesale buyers for many years. The 
owners state that once a prospect buys and 
compares their stock with competitors, the 
Littlefield-Wyman Nurseries have never 
lost the repeat order. 

Price cutting has not injured their busi- 
ness, for they grow only quality stock which 
is offered at a reasonable price. The busi- 
ness was built on a policy of quality, serv- 
ice and reasonable prices, and the fact that 
sales were off only about twenty per cent 
this year indicates that policy is a success- 
ful one. 

In the greenhouse the Littlefield-Wyman 
Nurseries feature carnations. They have 
propagated several new ones, one of which 
“Scarlet Monarch” is being offered to the 
trade this year for the first time. Al- 
ready orders for it have been received from 
as far away as Sweden. 

The New England Nurseries Co. 

These Nurseries are located on Concord 
Road, Bedford, Mass., about fifteen miles 
from Boston. 

The beginning of this Nursery was under 
the name of Shady Hill Nursery, Cam- 
bridge, Mass., around 1886. The Shady 
Hill Nursery was doing a small business in 
Cambridge under the leadership of Mr. 
Beard and Mr. Temple. 

In the year of 1892 the Shady Hill Nur- 
sery moved to Bedford, having bought a 
tract of land known as the Patrick Murray 
farm and another large tract from Mr. 
John McGovern. These two tracts of land 
were divided by the Concord Road and the 
Boston & Maine Railroad with a small rail- 
road station located in the Nursery called 
Shady Hill. 

This Nursery under able _ leadership 
quickly developed into one of the largest 
and with one of the most complete selec- 
tion of Nursery stock grown in the States. 

The Shady Hill Nursery carried on busi- 
ness at this place up to 1907 at which time 
the New England Nursery Incorporated, 
managed by Mr. Alfred Robinson took pos- 
session. «| 

In 1912 the New England Nurseries Com- 
pany took possession under the manage- 
ment of Mr. John Kirkegaard who imme- 
diately started to rebuild this Nursery which 
is today one of the largest evergreen grow- 
ers in the East. 

Mr. Kirkegaard came to the Shady Hill 
Nursery in 1891 and remained in the em- 
ploy of the Nursery in Bedford from 1891 
until he took it over in 1912. 

The New England Nurseries Company is 
one of the best located Nurseries in Mas- 
sachusetts, being near Boston, and having 
a large and complete line of evergreens 
and other stocks. Says the manager: 

“The Nurseries in the East had the hard- 


est year in the history but we are all hoping 
that the beginning of 1933 will once more 
give the people of the United States con- 
fidence in a better future and the buying 
of trees and shrubs to beautify their homes, 
public highways, parks, etc., will once more 
put the Nurseries on a paying base.” 
Kelsey-Highlands Nursery 

Forty-seven years ago, Harlan P. Kelsey 
began to raise plants for the future Ameri- 
can gardens that he visioned. This small 
beginning in Western North Carolina grew 
year by year into a Nursery known for the 
high quality of its products and the integ- 
rity of its business dealings with the Ameri- 
can people. 

In 1912 a branch of this business was es- 
tablished at East Boxford, in historical 
Massachusetts and in 1920 the North Caro- 
lina Nursery was given up, the most valu- 
able stock being moved to the new location. 
Since that time efforts have been concen- 
trated at this one point. The main office, 
formerly located at Salem, Mass., is now at 
East Boxford where the three hundred-acre 
Nursery is located. This Nursery special- 
izes in hardy native American plants. 

Many of America’s choicest ornamentals 
have been introduced to cultivation by Har- 
lan P. Kelsey, including Carolina Hemlock, 
Pinkshell Azalea, Horean chrysanthemum, 
Galax, Grays lily, Carolina rhododendron, 
White Carolina rhododendron, Kelsey Ca- 
tawba rhododendron, Kelsey locust, Oconee- 
bells and Featherfleece. 

The arboretum, at Kelsey-Highlands Nur- 
sery, started in theory years ago, is now de- 
veloping in fact. Harlan P. Kelsey, Jr., who 
is virtually managing the company for his 
father, says: “Business as a whole has 
been quiet this fall but the outlook for spring 
is excellent.” 

Barnes Brothers Nursery Co. 

This company was established at Yales- 
ville, Conn., in 1890 and incorporated in 1904. 
At that time it was doing a large business in 
fruit trees and plants, selling through a 
force of agents who called on farmers and 
home owners. The company then started 
to do business by mail direct to the custom- 
er . Fruit trees were not enough to offer as 
the demand for ornamentals increased, the 
company gradually included these items in 
its line of Nursery stock until it now has a 
very complete and modern list of planting 
material. 

Later, as business grew, the wholesale 
market was developed and at the present 
time covers the New England and Eastern 
New York state markets quite thoroughly. 
In addition to these methods of selling, the 
company enjoys a local retail and landscape 
service business. 


Large Mail Order Rose Firm 

Stephen Reynolds is Uncle Sam’s best 
mail customer in Norwalk, Conn. The small 
Nursery he started has grown to be the 
largest mail-order retail rosebush concern 
in the East,, says the Norwalk, Conn., Sen- 
tinel. The bushes are developed both at 
Norwalk and at farms in Newark, N. Y. 

Mr. Reynolds has mailed 750,000 rose 
bushes from Norwalk this year. His in- 
coming mail averages somewhere between 
300 and 2000 pieces a day. 

Reynolds roses are famous throughout 
the world, the new Alfred E. Smith rose 
creating quite a sensation this year. Mr. 
Reynolds was born in Laurel Hills, L. I. 








CALIFORNIA ASSOCIATION — 
OF NURSERYMEN 


Henry W. Kruckeberg, Los Angeles, Seay} 











Announcement has &lready been received 
as to meeting dates of the 1933 annual con- 
vention of the California Association of 
Nurserymen—September 21-23, Oakland, Cal. 
“All engaged in the Nursery and allied 
trades,” states President George C. Roed- 
ing, Jr., “are cordially invited to attend the 
meetings and participate in the discussions.” 
Nurserymen learn of the dates far enough 
in advance so that an excuse of a former 
engagement will not hold water. 


Good Sales Talk 

“Never,” says J. W. Adams, of Richmond 
City Nurseries, in the Seattle, Wash., Times, 
“have conditions been more favorable for 
the development of a modern outdoor living 
room, the addition of a water garden, rock- 
ery, flowering hedge, windbreak or the re- 
arrangement of foundation planting, ever- 
green and shrubbery groups and flower bor- 
ders. 

“Today is the planter’s opportunity to 
realize the maximum returns from a plant- 
ing investment, whether large or small. The 
best varieties of trees, shrubs, evergreens, 
roses, other flowers and so on may be se- 
cured in good sizes at moderate prices. 

“Today in many homes plans are being 
made to convert old-fashioned ‘back yards’ 
into modern out-door living rooms. With 
its blessing of fresh air, sunshine and flow- 
ers, this playground is the distinguishing 
mark of the modern home.” 

Warns Against Fraudulent Concern 

The following is an extract from the Re- 
port of the Chicago Better Business Bureau, 
111 W. Washington St., Chicago, November 
4, 1932: 

Fraud Order Against Bulb Exporter 
“A fraud order was issued by the Post 

Office Department against Bulb Nurseries 

‘Hollandia’ and Harry Bruhl its director 

at Voorhout by Hillegom, Holland, for 

fraudulent practices in the sale of flower 
bulbs. A previous fraud order was is- 
sued on March 18th against L. H. Straat- 
hof and others at Hillegom, Holland, up- 
on evidence showing that under those 
names a scheme to fraud was being con- 
ducted through United States mails. 
“Information now shows, according to 
the National Better Business Bureau, that 
the promoters of this scheme are attempt- 
ing to evade the fraud order by using the 
name Bulb Nurseries Hollandia and Harry 

Bruhl. The enterprise consisted of offer- 

ing flower bulbs and soliciting remittance 

but when such remittances were made 
nothing whatsoever was sent and the re- 
mitters were therefore defrauded.” 








John J. Norton, Dansville, N. Y., one of 
the oldest Nurserymen in that section died 
last month at age 75. Mr. Norton had been 
in ill health for some time. 


Cc. W. Stuart & Company Nurseries, New- 
ark, N. Y., were awarded the contract to 
landscape the new Taylor Memorial Park at 
Lyons, N. Y., actual work of which is being 
started. ° 

















Office of the New England Nurseries Co., at Bedford, Mass. Home 








of Kirkegaard Family, Adjacent to New England Nurseries 
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The Rhizoctonia Damping-off of Conifers, 
and Its Control by Chemical Treatment of 
the Soil. James Stewart Wiant. 64 pp. 
Single treatments at time of seeding with 
solutions of aluminum sulphate, mercuric 
chloride, Semesan, sulphuric acid or Us- 
pulun; or with dry aluminum sulphate, 
Bayer 11-6, Mercuric chloride or mercur- 
ous chloride control the damping off dis- 
ease on Norway spruce, red pine and white 
pine. 

This bulletin will be sent to interested 
persons who address Agricultural Experi- 
ment Station, Ithaca, N. Y. 


Trade Catalogues 


Brown Company, Berlin, N. H., Fall list of 
northern grown tree seed. 


T. Kiyono, Crichton, Ala. Wholesale 
price list for Fall 1932, featuring lining-out 
stock, deciduous plants, conifers, broad- 
leaved evergreens, etc. 


Griffing Nurseries, Beaumont, Tex. 1933 
Price List, giving no descriptions of stock 
offered, only the lowest reduced prices. A 
Descriptive and Illustrated Catalogue will 
be sent upon request. 

Naperville Nurseries, Naperville, Ill. 
General Price List for Fall 1932. printed in 
brown, making a very attractive appeal. 
“50% Discount” is stamped across the 
cover. 

Hillenmeyer Nurseries, Lexington, Ky. 
Fall 1932-Spring 1933 Catalogue issued in 
the company’s 91st year, it is replete with 
black and white illustrations, planting 
charts, and planting instructions. Covers 
shrubs, evergreens, deciduous trees, roses, 
hedges, hardy perennials, etc. 


Verhalen Nursery Co., Scottsville, Tex. 
Wholesale price list for fall 1932-spring 
1933, listing new and unusual plants for 
landscaping. On the inside front cover ap- 
pears this terse sentence: “We sell at 
Wholesale Only—Not One Plant at Retail’. 
Verhalen Nurseries are members of the A. 
A. N.; the Southwestern and Southern Nur- 
serymen’s Associations: the Southwestern 
Nurserymen’s Credit Bureau; American 
Plant Propavators Association and the 
Texas State Florists’ Association. 





Henry Field Famous Radio Salesman 

“One of the most successful radio sales- 
men over a period of years.” says the edi- 
tor of Radio Digest, “is Henry Field of 
KFNF. Iowa. Mr. Field has made his sta- 
tion at Shenandoah a living thine. It is 
part of the very life of Henry Field. Hun- 
dreds of thousands of his listeners visit him 
each year. Recently they nominated him 
for the United States Senate. Yet Radio 
Digest can turn back to its files and show 
the letters of angered and indignant citi- 
zens who protested volubly against Field’s 
methods of selling over the radio. They 
were horrified that he mentioned prices over 
the air. But he was not swerved. He knew 
that fundamentally he was right 

“*What would the great mail order 
houses do without mentioning the prices in 
their catalogues?’ smiled Mr. Field in an- 
swer to some of these objectors. ‘When 
you describe an article for sale, and per- 
haps stir up an interest on the part of some- 
one to buy it what is the first question 
asked? You know what it is. They ask, 
How much is it? Why, that’s the climax to 
the story!” 





Prominent Nursery Center 

Dansville is headquarters of Maloney 
Brothers Nursery Company, one of the oldest 
and largest mail order Nursery concerns in 
the country. This Nursery, established in 
1884, now covers more than 1000 acres of 
land and is manned by 150 employees. A\l- 
bert E. Maloney is president, William J. 
treasurer, and Howard W. secretary. 

There are 48 listed Nurserymen in and 
around Dansville at the present time. Stark 
Bros. Nurseries, Louisiana, Mo., recognizing 
the suitability of soil in this vicinity have a 
200-acre farm at Dansville. 
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SEEDLINGS 


CLEAN COAST GROWN 


We have good stands in all lines, which 
look very promising, they will be carefully 
dug, graded, and packed, so they will reach 
you in first class condition. 





Our usual extensive line of SHADE 
and ORNAMENTAL TREES, SHRUBS 
and ROSES. An especially fine lot of 
BIRCH, MAPLE, THORN and FLOW- 
ERING CHERRY. 


PRICES RIGHT 
WRITE FOR PRICES 


Portland Wholesale 
Nursery Company 


East Morrison at 23rd St. 
PORTLAND : - OREGON 





CATALOGS 


Are you satisfied with your present 
catalog? We are producers of some 
of the most successful catalogs in the 
country. Write and get our ideas be- 
fore placing your order for your next 
catalog. Glad to send you samples 
without obligation 


The L W. Ramsey Company 


Advertising tor Nurserymen 
430 Union Bank Bldg. Davenport, lowa 











MONEY-MAKERS 
For 1932-33 


KERRIA JAPONICA double 
GLOBE LOCUST 

ROSE ACACIA standards 
CHINE FLEECEVINE 


—many others 


Send for Fall Trade List 


Willis Nursery Co. 


WHOLESALE NURSERYMEN 
Ottawa, Kansas 


flowering 





LINING OUT STOCK 


CONNECTICUT VALLEY GROWN 
Over 100 Leading Varieties 


DECIDUOUS and EVERGREEN 
Special Offer—Early Orders 
AMPELOPSIS VEITCHII 
BARBERRY THUNBERGI 
IBOTA PRIVET 
ROSA MULTIFLORA JAPONICA 
(Best Understock) 
Write for Complete List. 
C. E. WILSON & COMPANY, INC. 


Manchester, Conn. 














EVERGREENS 
SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 


Write for Our Price List 


THE NORTH-EASTERN FORESTRY C0. 


“We Grow Our Own Trees” 
CHESHIRE, CONNECTICUT 








TAXUS CUSPIDATA CAPITATA 


THE ONLY HARDY UPRIGHT YEW 
Should supercede Arborvitae for hedge purposes 


AZALEAS (evercreen & pecipvovs) 
MAGNOLIAS Large Flowering 
RHODODENDRON HYBRIDS 


and other scarce items. 














Send us your list of requirements with 
full particulars as to quantities, varieties 
and sizes. 


BOBBINK and ATKINS 


RutuerForp, N. J. 








WALTER E. CLARK & SON 





STOP LOSS 


, Nursery PARAPIN.- Dip - WAX! 


urest, Safest, Cheapest—Manufactured by 


ROSE BUSHES and other DECIDUOUS TREES and SHRUBS 
WAX For Fall Planting and Storage ea 
WwitT 





Box C, Milford, Conn. 





titi titted ee 


JAPANESE CHERRIES and CRABS 


up to 12 feet 


MAGNOLIAS, LENNEI and SOULANGEANA 


up to 10 feet 


A. E. WOHLERT, 


2 2 2 
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arberth, Pa. 
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LABELS FOR NURSERYMEN 
THE BENJAMIN CHASE COMPANY 


DERRY, N. H. 











WESTCOTT NURSERY CO. 
Falls Church, Va. 


400 Acres of 
EVERGREENS, SHRUBS, TREES 


Write for Price List 


PEACH PITS 
OUR PITS COMPARE FAVORABLY 
WITH THE BEST 


HOGANSVILLE NURSERIES 
Hogansville, Georgia 











1932-1933 


Offers to the Trade at special prices a 
full assortment of all varieties of 


Small Fruit Plants 
Rambo’s Wholesale Nurseries 














BRIDGMAN, MICHIGAN 


BRISTOL’S TREES 


Northern-grown, Hardy Evergreens 
Forest and Ornamental Stock, 
especially Red Pine 


H. R. BRISTOL, Platteburg, N. Y 
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PLANT PATENTS 











New plants to which patents have been 
granted since President Hoover signed the 
amendment to the Patent Act in May 1930 
are: 

No. 1—Everblooming, a climbing rose, 
Dawn,” to Somerset Rose Nurseries, New 
wick, N. J., Aug. 18, 1931. 

No. 2—Red rose, “Senior,” to Frank Soqaheuce, 
Kansas City, Mo., Oct. 18, 1931. Characterized and 
predominantly distinguished by petals which are 
scarlet crimson in color, semi-double in appearance, 
and in which the outer petals are inclined to be 
cordate in shape. 

No. %3—White, pink-tinted carnation, “Joan 
Marie,” to Otto A. Muller, to Florex Gardens, North 
Wales, Pa., Oct. 20, 1931. Characterized particu- 
larly by its white blossom slightly flecked with 
pink, unusually large in size and having a high 
center; its strongly constructed calyx: its still, un- 
usually long stem; and its superior reproductive 
and keeping qualities. 

No. 4— — dewberry, thornless, to E. L. Pol- 
lard and J. Sherrill, Chino, Cal., Oct. 20, 1931. 

No. $45 rose, sport of Talisman, to Victor 
Groshens, Roslyn, Pa., Nov. 10, 1931. Substan- 
tially the same blooming qualities as Talisman and 
characterized by petals having on the major por- 
tion of both sides the color of rose carthame. 

No. 6—Rose, pink hybrid tea, “Sweet Adeline,” 
Rapture x Souvenir de Claudius Pernet, to R. L. 
Catron to Joseph J. Hill Co., Richmond, Ind., Feb. 
16, 1932. Characterized chiefly by its true rose 
pink color, long buds, superior keeping qualities, 
and a flower which when half-opened gives a dis- 
tinctive gardenia-like effect. 

No. 7—Peach, “Hal Berta,” J. H. Hale x un- 
known yellow variety of strong and vigorous char- 
acter, to James E. Markham to Stark Bros. Nur- 
series, Louisiana, Mo., Feb. 16, 1932. Character- 
ized particularly by the lateness of the ripening 
as of its fruit (about two weeks later than El- 

rta). 

No. 8—Red rose, “Mary Hart,” to George B. 
Hart, Brighton, N. Y., Feb. 23, 1932. Substantial- 
ly the same blooming qualities as Talisman and 
characterized particularly by having roses in which 
the petals are a red color of a shade between spec- 
trum red and carmine. 

No. 9—Hybrid Tea Rose, “Afterglow.” Filed 
Dec. 13, Issued Feb. 23, 1932. Application 
by Robert Lee Catron, Richmond, Ind. Assigned 
to Joseph H. Hill Company, Richmond, Ind. Char- 
acterized chiefly by its yellowish-pink color, glossy 
green foliage, relative freedom from spines on the 
stem, long foliaceous sepals, and its free blooming, 
vigorous growing and disease resistant qualities. 

10—Climbing everblooming red _ rose, 
" to J. W. Kallay to Jackson & Perkins Co., 
Newark, N. Y., Mch. 8, 1932. Paul’s Scarlet Climber 
x Gruss an Teplitz. Climbing rose characterized by 
its ever-blooming habit. 

No. 11—Hybrid Tea rose,” “Ambassador,” to C. 
W. Hijiermind and Paul E. Weiss to Premier Rose 


“New 
Bruns- 


o. 
“Blaze, 


Gardens, Maywood, Ill., Mch. 22, 1982. Character- 
ized chiefly by its rose color, flushed with 
orange yellow, semi-double petalage, foliaceous 


sepals, heavy dark green foliage, and superior pro- 
ducing qualities. 

No. 12—Red plum to Mrs. Luther Burbank, to 
Stark Pe Nurseries, Louisiana, Mo., Apr. 5, 1932. 
Characterized particularly by the ripening period 
of its fruit (extremely early) and the freestone 
characteristic of its 

No. 18—Yellow Plum to Mrs. Luther Burbank, to 
Stark Bros. Nurseries, Louisiana, Mo., Apr. 5, i885, 
Characterized by the clear golden yellow color of 
the skin of its fruit. 

No. 14—Carmine plum, to Mrs. Luther Burbank, 
to Stark Bros. Nurseries, Louisiana, Mo., Apr. 5, 
1932. Characterized chiefly by the early ripen- 
ing period of its fruit. 

No. 15—yYellow freestone peach, to Mrs. Luther 
Burbank, to Stark Bros. Nurseries, Louisville, Mo., 





Apr. 5, 1932. Characterized particularly by the 
E. P. BERNARDIN 
PARSONS, KANSAS 
Established 1870 


Specializes in 
AMOOR PRIVET, SHRUBS 
EVERGREENS 
and 


SHADE TREES 
for the great Southwest. 
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ripening period and color of the skin of its fruit. 

No. 16—Plum, to Mrs. Luther Burbank, to Stark 
Bros. Nurseries, Louisiana, Mo., May 10, 1932. 
Characterized by shape and color of its fruit (red 
skinned, golden fleshed) and size of its seed (me- 
dium to rather large). 

No. 17—Freesia, giant white, to William R. 
Elder, to Elder & Elder Nurseries, Indianapolis, 
Ind., May 24, 1932. Characterized particularly by 
its large size, waxy white lily-like color, regular and 
pleasing shape, bright green foliage, and the rela- 
ee small size but great number of corms pro- 

uced. 

No. 18—Plum, to Mrs. Luther Burbank, to Stark 
Bros. Nurseries, Louisiana, Mo., July 19, 1932. A 
plum tree characterized particularly by the chrome 
yellow color and the firmness of the flesh of its 


fruit. 
No. 19—Dahlia, to Harold L. Ickes, Hubbard 
Woods, Ill., July 19, 1932. A dahlia characterized 


by its Coral red color shading to Eugenia red 
toward the center, involute florets and strong 
healthy growing habits. 

No. 20—yYellow Rose, to Earl H. Mann, to E. G. 
Hill Co., Richmond, Ind., Aug. 23, 1932. Char- 
acterized by the deep rich golden color of the 
major portion, its fragrance, long and stiff stems, 
and Sa pointed shape and long length of its buds. 

21—Cerise Rose, to Earl H. Mann, to 
Hill "te. Richmond, Ind., Aug. 23, 1932. Char- 
acterized by its deep cerise pink bloom, with a 
yellow base at its petals, its large and pointed 
buds, its sweet scented spicy fragrance, its long 
and strong stems, and its prolific production of 
blooms. 

No. 22——-Rose, to Chas. N. White, Medina, N. Y., 
Aug. 23, 1932. Fragrant, semi-double hybrid tea 
rose, characterized particularly by its amber yellow 
color, its vigorous growing habits and relative 
freedom from thorns. 

No. 23——Rose, to Robert Lee Catron, to E. G. 
Hill Co., Richmond, Ind., Aug. 23, 1932. Char- 
acterized by its bloom being brilliant cerise in 
color, having a delicate and attractive fragrance 
of long duration, and in which the petals are un- 
usually prolific and of very large size. 

No. 24—Carnation, to William Sim, Saugus, 
Mass., Aug. 30, 1982. Characterized by a bronzy 
yellow color suffused with pink and with a white 

ge. 

No. 25—-Hybrid tea rose, to Wallace R. Pierson, 
Cromwell, Conn., August 30, 1932. Characterized 
chiefly by its golden yellow color, full petalage, 
stems free of spines and thorns, and semi-glossy 
leaves. 

No. 26—Strawberry, to Bert W. and Bud H. 
Keith, Sawyer, Mich., Aug. 30, 1932. Character- 
ized by its conic to large conic shape, its firm- 
ness, and its fine canning qualities. 

No. 27—Mushroom, to Louis F. Lambert, Coates- 
ville, Pa., Sept. 20, 1932. Characterized by a 
white cap with floccose scales oxidizing to a pale 
buff or golden tint. 

No. 28—Rose, to Walter D. and Josephine D. 
Brownell, Providence, R. I., October 4, 1932. Char- 
acterized by the golden yellow color of its petals, 
the form and size of its bloom, its stiff long stem, 
the intense fragrance, and ifs remontant and ever- 
blooming habit. 

No. 29—Cherry, to Levi R. Taft, East Jordan, 
Mich., to Stark Brothers Nurseries, Louisiana, Mo., 
October 4, 1932. Characterized by the lateness of 
ripening period of its fruit, as shown. 

No. 30—Cherry, to Levi R. Taft, East Jordan, 
Mich., to Stark Brothers Nurseries, Louisiana, Mo., 
October 4, 1932. Characterized by the earliness of 
the ripening period of its fruit, as shown. 

No. 31—Peach, to Maurice A. Blake, New Bruns- 
wick, N. J., to New Jersey State Agricultural Ex- 
periment Station, New Brunswick, N. J., October 
11, 1932. Characterized by the self fertile pecul- 
iarity of its flower, and the white fleshed char- 
acteristic, the color and ripening season of its 
fruit, as shown. 

No. 32—Freesia, 
Southampton, England, to C. J. 
Babylon, N. Y., October 11, 1932. Characterized 
particularly by the “lavender-mauve” color and 
large size of its blossoms, the large number of 
blossoms per spike, four blossoms open at a time, 
and ample foliage of a light green color. 


to Gerald Hew Dalrymple, 
Van Bourgondien, 








B. sempervirens. 
Selected uniform plants; bushy and foliaged to 
center; masses of fibrous roots. Finished speci 

mens from 4inches up, ready for quick shipment. 


Buxus suffruticosa and 


Prices lower, plants larger. Ask for special list. 
CANTERBURY NURSERIES, Inc., Box A, Easton, Md. 








Peonies Pay Fine Profits 


from both Flowers and Roots. Our 2ist An- 
nual Wholesale Catalog tells you how. We 
grow only the best of the Old and New Varie- 
ties, and offer them to you at Attractive Prices. 


HARMEL PEONY COMPANY 
BERLIN, MARYLAND 








SEEDS 


HERBST BROTHERS, Inc. 
Agents for T. SAKATA & CO. 
92 Warren St. NEW YORK 








PIN OAKS 
Lining-out sizes, 

6-9, 9-12, 12-18 and 18-24 inches 
Large Trees for permanent planting 
5-6, 6-8 and 10-12 feet 
Arthur L. Norton Nurseries 


Clarksville, Missouri 











Loose Leaf Plate Book 
Special Sample Price $1.50 
ALSO COLORED PRINTS 


PROCESS COLOR PRINTING CO. 
Searle Bldg. ROCHESTER, N. Y. 


HORTICULTURAL BOOKS 
When in need of one or more books on 
Nursery practice or horticulture in any 
phase, apply for list (160 books) and 
price quotations to: 
AMERICAN FRUITS PUBG. 7 ‘omen 
P. O. Box 124, Rochester, N. 
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No. 33——Hybrid Tea Rose, to Paul M. Pierson, 
Ossining, N. Y., October 11, 1932. Characterized 
particularly by its rose to rose-red color as dis- 
tinguished from the rose pink to deep rose pink 
color of the somewhat similar variety known as 
Briarcliff. 

No. 84—Carnation, to Abner B. Shaw, North 
Dartmouth, Mass., to Stephen E. Shaw, North 
Dartmouth, Mass., October 11, 1932. Character- 
ized particularly by its deep pink or red color 
tones, its large size and almost perfect form, its 
strong stem and calyx cup which prevents burst- 
ing, its vigorous growth and freedom from disease. 

No. 35—Carnation, to Russell Engle, Kokomo, 
Ind., to Thomas L. Knipe, Kokomo, Ind., October 
18, 1932. Characterized by unusually large flowers, 
the petals of which are generally a rich cream in 
— and streaked and tinged with flame and with 
pink. 

No. 36—Dahlia, to Jessie J. Broomall, Eagle 
Rock, Cal., to Charles Lawrence, Mass., 
October 18, 1932. Characterized by its white bloom 
having distinctive greater dimensions diametrically 
and axially and all parts of the bloom having rela- 
tively proportionate dimensions. 

No. 37—Carnation, to William Sim, Saugus, 
Mass., October 25, 1932. Characterized particular- 
ly by the intense deep pink color of its blossoms, 
their full and almost perfect formation, delicate 
fragrance and extraordinary keeping qualities; and 
by the vigorous growing habits of the plant and 
its ease of reproduction due to the unusual growth 
of side shoots. 

No. 38—Rose, to Matthias Leenders, Teyl, a 
erlands, to Jackson & Perkins Co., Newark, N. Y., 
October 25, 1932. Characterized by the bronze 
color of the flower, the length of the bud, and its 
prolific habit of growth as shown and described. 

No. 39—Brambleberry, to Percy W. Meredith, 
Oregon City, Ore., October 25, 1932. A new va- 
riety of brambleberry substantially as shown and 
herein described. (Herein meaning in the patent 
papers). 

No. 40—Thornless barberry, to William Suther- 
land, Boulder, Col.; to Stark Bros. Nurseries, Louis- 
iana, Mo., Nov. 8, 1932. Characterized particular- 
ly by the absence of spines and the intense scarlet 
color of its leaves, as herein shown and described. 

No. 41—Cherry, to Luther Burbank, deceased, to 
Elizabeth W. Burbank, executrix, Santa Rosa, Cal.; 
to Stark Brothers Nurseries, Louisiana, Mo., Nov. 
8, 1932. Characterized by its vigor of growth, 
the toughness of its wood, and the large size and 
yn of susceptibility of cracking and rot of its 
ruit. 

No. 42—Grape, to Herman J. B. Wiederkehr, 
Altus, Ark., to Stark Bros. Nurseries, Louisiana, 
Mo., Nov. 8, 1932. Characterized particularly by 
the early ripening, exceptionally large size, and 
superior quality of its fruit, as herein shown and 


described. 

No. 43—Freesia, to Edward A. Manda, East 
Orange, N. J., Nov. 8, 1932. Characterized by its 
long pure white, gracefully tapering perianth and 


flat opening floral segments. 





Three new strawberries have been de- 
veloped by the U. S. Department of Agri- 
culture at Glenn Dale, Md.—the Bellmar, 
introduced as a general market berry; the 
Southland, a high-quality home-garden va- 
riety for the southern states; and the Red- 
heart, a canning berry. 


AMERICAN NURSERYMAN should be 
regularly on your desk. A business aid. 
Bristling with exclusive trade news. Ab- 
solutely independent. Chief exponent of 
the American Nursery Trade. 








CLASSIFIED DEPT. : 











NURSERY STOCK 


Cydonia Japonica 2-3 years, for lining 
out, strong plants 8-18 inch, bargain price 
$10. 00 per 1,000, worth 3 times as much. 
Clematis Panic., 3 years transpl., $10.00 
per 100; lighter grade $6.00 per 100, $50.00 
per 1000, also 3 years old. Taxus cusp. 
Brewifolia, well rooted cuttings; Juniperus 
Stricta well rooted, $5.00 per 100, $40. “| 
per 1,000. Cash ‘from unknown 
Order ‘today. DVORAK’S NURSERY, R. “. 
Hempstead, N. Y. 


We are large growers of the following 
stock in all sizes, Ibolium Privet; Red Bar- 
berry; Hydrangea Arborescens; Hydrangea 
Paniculata; Philadelphus Virginal; Spirea 
Van Houtte, Anthony Waterer, and Frobeli; 
Euonymus Sieboldi. Send your list for 














special quotations. R. H. MURPHEY’S 
SONS, URBANA, OHIO. 

ROSES 
ROSES! ROSES! ROSES!! Two year 


field-budded, western-grown are the best. 
Three hundred varieties to select from; also 
seedlings and complete line of general Nur- 
sery stock. Let us estimate on your require- 
ments. You will be surprised at the values 
we offer. The old reliable OREGON NUR- 
SERY CO., Portland, Oregon. 
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Piants Mites on Red Maple 

There has just come to hand red maple 
leaves showing a pimply, discolored con- 
dition, remotely suggestive of boils. These 
peculiar growths of pimples, really plant 
galls, upon the upper surface of the leaves 
are only about a twenty-fifth of an inch in 
diameter. They will soon grow to be two 
to three times that size, and leaves now 
thickly pimpled. as it were, soon will be 
badly deformed as to be practically unable 
to function normally. 

The cause of these peculiar swellings is an 
almost colorless, extremely small mite, in 
fact, microscopic in size. It winters in the 
buds and establishes itself upon the young 
leaves as they commence to develop in the 
spring. This mite is one of the many which 
has learned how to compel a plant to pro- 
vide both food and shelter. All that it has 
to do is to commence feeding and the maple 
leaf very obligingly goes out of its way as 
it were, and produces this bladder-like gall. 
This strange growth not only shelters the 
mite, but after a time the normal green of 
the affected leaves is changed to a brilliant 
red. 

The plant mites are now within the galls 
and beyond the reach of sprays of any kind. 
An early spring application of lime sulfur 
wash at winter strength made just as the 
buds are starting to develop gives very satis- 
factory control. In the case of trees seri- 
ously infested now, feeding is of value in 
promoting and thus aiding the trees to de- 
velop additional leaves which may serve in 
place of those seriously affected by this ex- 
tremely small pest.—Dr. E. Porter Felt, Bart- 
lett Tree Research Laboratories, Stamford, 
Conn. 


There will be no fall exhibition by the 
Massachusetts Horticultural Society this 
season but the Gardeners’ and Florists’ Club 
of Boston will stage one in Horticultural 
Hall, Boston, on November 15 and 16 which 
will include Chrysanthemums, Orchids, Car- 
nations, Roses, Begonias, Cyclamen and 
other seasonable plants and cut flowers, al- 
so baskets and other receptacles artistically 
arranged, table decorations, table rock gar- 
dens, fruits and vegetables. 

The Gardeners’ and Florists’ Club of Bos- 
ton is with one exception the oldest organi- 
zation of its kind in the United States, re- 
ceiving its charter in 1887. 


Louisiana Nurseryman Extends Invitation 
—Mr. E. A. Mcllhenny, president Jungle 
Gardens, Inc., Avery Island, La., has extend- 
ed an invitation to Southwestern Nursery- 
men who are passing through his section, to 
pay him a visit. Says Mr. Mclllenny: “I 
have approximately two hundred acres 
landscaped with the finest collection of bam- 
boos, azaleas and camellias in the world, be- 
sides thousands of other plants from all over 
the world. There are sixty-four varieties of 
bamboo, hardy to this section, 402 different 
camellias and more than 30,000 azaleas in 
my landscape grouhds.” 

We presume any other Nurserymen who 
may be near Jungle Gardens will also be 
welcomed by Mr. MclIlhenny. 


Aids Unemployment 

In order to give employment to two fami- 
lies in her neighborhood, the members of 
which are unable to get any work and are 
too proud to accept charity, a Brookfield, N. 
Y., resident has ordered 40,000 trees from 
the state conservation department, and will 
reforest her land. The planting will include 
25,000 red pine transplants, 5,000 Norway 
spruce transplants, 5,000 Norway spruce 
seedlings and 5,000 Balsam transplants. 


Scott Harry, assistant state forester, Ohio 
Experiment Station, Wooster, visited the 
Jenkins Nursery, Winona, Ohio, late last 
month. While in that vicinity, Mr. Harry 
called at the Nurseries of Cope Bros. & 
Fultz, Salem, and Bon Air Nursery, Canfield. 


A. P. Tharin, Glen Cove, N. Y., Nursery- 
man, addressing a Long Island garden club 
on “Rose Culture” described the new Swiss 
method of planting and developing rose 
blooms, and advanced ideas which upset 
many preconceived notions of the members. 


Say you saw it in “American Nurseryman.” 


AMERICAN NURSERYMAN 


Remember. 


The results obtained in your nur- 
sery rows determine the value of the 
Lining Out Stock you buy. 


Be done forever with light and 
scattered stands, idle land and costly 
experimentation. 


Line out stock that will give you 85 
and 100% stands in the field .. . Full 
rows mean economy; no idle land, 
stock up to size when needed and 
value received for your money. 


Furthermore: buy where the sup- 
ply is ample, the selection large and 
the grades and varieties are choice. 


Our Fall 1932 LINING OUT 
STOCK LIST offers a complete line 
of hardy deciduous and coniferous or- 
namentals in lining out grades. Prices 
are consistent with the times and 
quality of stock offered. 


Write for your copy today. 


NAPERVILLE NURSERIES 
Naperville, Illinois 
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CAR LOTS OR LESS 
Maples 


Norway, Schwedler, 
Sycamore & Sugar, 
Whips & Branched. 
Globe head Norway. 


Birch 
Cutleaf Weeping, 
Purple leaf, Pyramidal, 
European & American White 


Japanese Flowering Cherry 


Assorted varieties. 


Chinese Elm 


Lining out seedlings 
Branched transplants 
All grades. 


Pink Flowering Locust 
(Robinia Hispida) 
1 and 2 year heads. 
Paul’s Scarlet Flowering Thorn 
Low and High branched. 


Flowering Plum 
Bliriana, Newport, 


Pissardi, Triloba. 
Fruit Tree Seedlings 


Milton Nursery Company 
Incorporated 
A. Miller & Sons 


MILTON, OREGON 
Established 1878 


Combination cars to Eastern Points 
cut freight costs. 








NURSERY 


offers the BEST in 


SDP Small Fruit Plants 


Retain the confidence of your customers 

by furnishing them the Best up-to-date 

Varieties and Disease Free Plants. 

Shipments direct under your tags, to 

avoid delay. 

Distributors for the Ohio Small Fruit 
Improvement Association 

ORNAMENTALS—EVERGREENS 
Send for Wholesale Price List 
W. N. SCARFF’S SONS, New Carlisle, Ohio 
1500 A. Nursery, Orchards & Seed Farms 









PLANT PATENTS 


I am securing plant patents for many 
of the leading Florists and Nurserymen. 

If you have a new variety write me 
for an opinion on its probable patent- 
ability and an estimate of costs of pat- 
enting same. 


ORVILLE M. KILE 
1295, ’97, '99 National Press Building 
WASHINGTON, D. C. 
Registered Plant Patent Agent 
U. S. Patent Office 














IF YOU plant 


Tennessee Natural Peach Seed 


you will not be sorry. Reliable and Dependable. 
Write for prices on 1931 crop. 6000 to 7000 
seeds to the bushel (50lb.) 


Seuthern Nurcery é Landscape Co. 





Built To Serve 


That’s why the Neosho Digger is “The most 
economical and satisfactory on the market.” 
Descriptive circular and prices on request. 


“Yours for Digging Satisfaction” 


NEOSHO NURSERIES CO. 


NEOSHO, MO. 














THE WESTMINSTER NURSERY 
WESTMINSTER, MD. 

Offers at special prices California Privet, 

Lombardy Poplars, Oriental Planes, 

Shrubbery, Evergreens, Perennials, etc. 


Write for new price list. 


American Bulb Company 


porters and Growers of 
Dutch oie Teese. Tuberoses, Gladioli, Hardy 
Lilies, Manetti, Lily of Valley, Spagnum Moss. 
Send For Free Catalogue. 


31-37 W. 27th St. 1335 W. Randolph 
New York City Chieage, “7 














Hill's Evergreen Plate Book 


50 four-color process rn aceanaie, Se 
inches. Loose ea "Goth binding Leather, 


$3.75. Post-paid. Great help ins a -® for your 

salesmen. Money Defended if cling 

D. HILL NURSERY CO. 
Largest Growers in A 


Everprees merica 
Box 402 DUNDEE, ILL. 





Princeton Nurseries 
of PRINCETON, N. J. 
SUPERIOR 
Hardy Ornamentals 

















PRIVET and BERBERIS 


Splendid Stock 
Write for Special Quotations. 
LESTER C. LOVETT 


Milford ware 





NURSERY TOOLS 


LEONARD FULL-STRAPPED SPADES 
KUNDE KNIVES AND SHEARS 


Write for 96-page Wholesale Catalog 
Illustrating over 600 Hand Tools 


A. M. LEONARD & SON 


PIQUA OHIO 











C.R. BURR & CO., INC. 


MANCHESTER, CONN. 


HEAVY SURPLUS ON SOME ITEMS 
Write For Low Prices 


THIS SIZE SPACE 


$2.10 Per Issue 
Under Yearly Term $1.90 
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AMERICAN NURSERYMAN 














AMERICAN ASSOCIATION OF NURSERYMEN | 


Secy-Treas. and Traffic Manager, Charles Sizemore, Louisiana, Mo. 








The list of committees for 1932-1933 of the 
American Association of Nurserymen, which has 
just been announced by President Paul Stark, is 
as follows: 


Finance--Paul Stark, Louisiana, Mo.; Miles W. 
Bryant, Princeton, Il.; John Fraser, Jr., Hunts- 
ville, Ala., (Alternate). 

Arbitration—Chas. Sizemore, Secretary. Louis- 
iana, Mo. 

Arrangements—-W. J. (Bill) Smart, Chairman, 


Dundee, Ill.; O. A. Hobbs, Bridgeport, Ind.; Miles 
W. Bryant, Princeton, Ill.; Ralph Perkins, Morton 
Grove, Ill.; Chas. Sizemore, Louisiana, Mo.; Ernest 
Kruse, Wheeling, Ill., Chairman Exhibits Committee. 

Botanical Gardens and Arboreta—Robert Pyle, 
Chairman, West Grove, Pa.; Wm. A. Natorp, 
Reading Road, Cincinnati, Ohio; J. Horace Me- 
Farland, Harrisburg, Pa.; Cc ing, Jr., 
Niles, Cal.; Alvin E. Nelson, Glenview, Ill.; C. C. 
Hottes, % “Better Homes & Gardens,” Des Moines, 
Iowa; L. M. Germinder, % “American Nursery- 
man,” Rochester, N. .: H. Lloyd Haupt, rg 
“National Nurseryman,” Hatboro, Pa.; E. L. D. 
Seymour, % “Fiorists Exchange,” New York City, 
N. Y.: Ernest F. Coe, Honorary Member, Miami, 
Fla. 

Cooperation with U. S. Entomologist and U. S. 
Department of Agriculture (Crown Gall and Raw 
Materials)——-Henry B. Chase, Chairman, Chase, 
Ala.; Geo. A. Marshall, Arlington, Neb.; W. G. 
McKay, Madison, Wis. 


Program—Executive Committee acts in this 
capacity 
Legislative & Tariff—Wm. Fiemer, Jr., Chair- 


man, Princeton, N. J.; L. A. Moffet, Fremont, wes 
Richard M. Wyman, Framingham, Mass.; W. 
Harrison, Painesville, Ohio; Chet G. Marshall, wm 
lington, Neb.; Thos. E. Cashman, Owatonna, Minn. ; 
Wm. A. Weber, Affton, Mo.; C. R. Burr, Man- 
chester, Conn.; E. P. Bernardin, Parsons, Kan.; 
Albert F. Meehan, Dresher, Pa.; Alvin E. Nelson, 
Glenview, Ill.; E. S. Welch, Shenandoah, Iowa; Wm. 
Pitkin, Rochester, N. Y.; C. C. Mayhew, Sherman, 
Tex.; F. C. Boyd, McMinnville, Tenn.; John A. 
Armstrong, Ontario, Cal. 

Nomenclature—Harlan P. Kelsey, Chairman, 
East Boxford, Mass.; Dr. Frederick V. Coville, 
Bureau of Plant Industry, Washington, D. C.; L. 
C. Bobbink, Rutherford, N. J. 

Plant Registration or Patent and Cooperation 
With Other Organizations—Paul V. Fortmiller, 
Chairman, Newark, N. Y.; Wm. Flemer, Jr., Prince- 
ton, Ill.; Harlan P. Kelsey, East Boxford, Mass.; 


N. E. Averill, Dundee, Ill. 
Standardization—E. S. Welch, Chairman, Shen- 


andoah, Iowa; H. S. Chard, Painesville, Ohio; Chas. 
O. Rolfe, Huntsville, Ala.; M. R. Cashman, Madison, 
Wis.; C. H. Perkins, Newark, N. Y.; Wayne Ferris, 
Hampton, lowa. 

State Nurseries—-E. C. Hilborn, Chairman, Valley 
City, N. D.; Ralph Lake, Shenandoah, Iowa; Thos. 
E. Cashman, Owatonna, Mina.; W. C. 
cennes, Ind.; E. H. Smith, York, Neb.; C. 
Milton, Ore.; Wm. Pitkin, ery S| N. Y: : 
C. Lovett, Little Silver, N. J.; H. Hill, Dundee, 
Il.; A. E. Willis, Ottawa, pw ; Eugene Ss. 
Boerner, Newark, N. Y.; C. Bunting, Selbyville, 
Del.; J. B. Baker, Jr., Fort Aono Tex.; Roy F. 
Wilcox, Montebello, Cal. ; Howard N. Scarff, New 
Carlisle, Ohio; Lee McClain, Knoxville, Tenn.; V. 
J. Vanicek, Newport, Rhode Island; H. W. Endres, 
mae City, Mo.; A. T. Gossman, Wenatchee, 
Wash. 

Market Development & Publicity Committee— 
Walter W. Hillenmeyer, Chairman. Board of 
Directors—-Walter W. Hillenmeyer, Chairman; H. 
S. Chard, Wm. Flemer, Jr., R. F. Greene, J. A. 
Armstrong, Pau) V. Fortmiller, Clarence O. Sieben- 
thaler, Paul Stark, Donald D. Wyman, C. G. Mar- 
shall. Advertising Committee—Paul V. Fortmiller, 
Chairman; Wm. Fiemer, Jr., Clarence O. Sieben- 
thaler, Donald D. Wyman, Associate; L. W. Ram- 
sey, Advertising Counsel. 

Trade Practices & Trade Ethics—Louis E. Hill- 
enmeyer, Chairman, Lexington, Ky.; A. F. Lake, 
Shenandoah, lowa; Geo. Harris, % Cc. R. Burr & 
Co., Manchester, Conn.; C. R. Smith, Concord, Ga. 

Trade Relations—Donald D. Wyman, Chairman, 
North Abington, Mass.; Clarence O. Siebenthaler, 
Dayton, Iowa; Harry W. Hobbs, Bridgeport, Ind.; 
A. J. Bruce, Des Moines, Iowa. 

Transportation & Traffic Manager—Chas. Size- 
more, Louisiana, Mo. 

Vigilance—Chas. Les ee Louisiana, Mo. 


Quarantine—aAlbert eehan, Ghee. 
Dresher, Pa.; C. H. Perkins, Newark, N. ; John 
Fraser, Jr., Huntsville, Ala.; Paul C. ‘eindtes, 
Pomona, N. C.; W. C. 4 Vincennes, Ind.; Lloyd 
C. Stark, Louisiana, Mo.; H. S. Welch, Shenandoah, 
Iowa; Richard M. Wyman, Framingham, Mass.; 
John A. Armstrong, Ontario, Cal.; C. B. Miller, 
Milton, Ore. 


Cooperation With Century of Progress Organ- 
ization—A. E. Nelson, Chairman, Glenview, et 
Geo. W. Holsinger, Kansas City, Kan.; W. 
Natorp, Cincinnati, Ohio; John A. Armstrong, _ 
tario, Cal.; J. J. Gruellemans, Mentor, Ohio; Wm. 
A. Weber, Affton, Mo.; Ray Rice, Princeton, N. J.; 
Floyd Bradley, ee Ohio; Leonerd Vaughan, 
Chicago, Ill.; Ralph F. Wedge, Albert Lea, Minn.; 
George Chandler, Kansas City, Mo. 





Increased Consumption Keynote 


A note of cheer has been sounded by 
Horace Bowker, president of The American 
Agricultural Chemical Company. 

“While no man can foretell the future,” 
said Mr. Bowker, “it is possible to see a 
faint glimmer of light ‘at the end of the 
tunnel.’ The turn will come when people 
begin to buy normally: there is only one 
force that can increase business and that 
is increased consumption. 

“There are signs that this increased buy- 
ing has begun. Increased employment is 
one indicator. Another is the fact that 
freight car loadings have been increasing, 
running counter to the usual decline at this 
season of the year. One of the largest 
financial institutions in Florida recently 
reported an increase in deposits after six- 
and-a-half years of steady decline. 

“There is no need for defeatism. We 
still have a long way to go, but evidence is 
accumulating that recovery is on the way. 

“We are all fed up on the word ‘deflation.’ 
But deflation has forced American industry 
to put its house in order,” continued Mr. 
Bowker. “Overhead and fixed charges in 
many, perhaps most, businesses have been 
so reduced that today the ‘paypoint’ (that 
is, the volume of business required to cover 
overhead and other fixed expense) is 30 to 
60 per cent below what it was three years 
ago. 

“Sound progress is being made. As a mat- 
ter of fact, when we are able to take a calm 
view of the situation, I believe we shall see 
that what now looks like a hopelessly long 
period of harrowing adversity will in reality 
have been a relatively short time in which 
to have organized and revitalized the coun- 
try’s entire business structure, for that is 
really what is taking place.” 


To Memory of Charles G. Patten 


“Twenty-seven elm and fruit trees were 
planted by the various organizations of the 
city” says the Charles City, Iowa, Daily 
Press, “at the tree-planting ceremony held 
November 4, in celebration of the hundredth 
birthday anniversary of Charles G. Patten. 
Despite unsettled skies, nearly two hundred 
people assembled to take part in the paying 


of respect to the memory of the city’s 
pioneer Nurseryman. 

“Actual planting of the trees was done by 
the sons, grandsons and great grandchildren 
of Mr. Patten. Time did not permit the full 
cooperation of different city organizations, 
who were unable to meet to take formal ac- 
tion, but it is planned to hold another cere- 
mony a year from now for those unable to 
participate yesterday. 

“By means of the radio, a speech by Prof. 
H. L. Lantz at Iowa State College, Ames, in 
commemoration of Mr. Patten’s birthday 
was heard. Mr. Lantz spoke of the contri- 
bution in fruit breeding in Iowa that Charles 
G. Patten left to posterity. Howard Brown 
was chairman of the rites, and Lee Fenholt 
was in charge of the tree-planting arrange- 
ments. 

“The list of organizations taking part in 
the ceremony were: Winnebago Woodcraft 
Council, the Patten family, the Park Board, 
Lions Club, Sherman Nursery, City Improve- 
ment Association, American Legion, Woman’s 
Club, St. Charles Club, Cultus Club, P. E. 
O., D. A. R., C. C. Clearing House, American 
Legion Auxiliary, .C. C. Building and Loan 
Association, Farm Bureau, Iowa Public Ser- 
vice, lowa Nurserymen’s Association, public 
schools, Rotary club, and the Watanye 
Club.” , 

Mr. Patten was a great horticulturist and 
introducer of hardy fruit trees for the North- 
west. He introduced the Patten Greening, 
Brilliant, Summer Pear, Silas Wilson, East- 
man, and University apples and the Patten 
plum and Patten pear. 

Many of the older Nurserymen will un- 
doubtedly remember Mr. Patten and will be 
pleased to learn of this tribuie that has been 
paid him. 


Do Not Sell Below Cost 


Regarding business conditions would say 
that we have had opportunity to accept 
plenty of orders for less than cost, but do 
not believe we would help ourselves or any- 
one else by doing it. 

Business for the year will run about two 
thirds last year. 
lack of large orders; small orders are hold- 
ing up about as usual; evergreens and 
shrubs in rather low demand, perennials and 
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National Yard & Garden Contest 


Visited by several hundred home owners 
of the middle-west, the fourth annual Nation- 
al Yard & Garden Contest show ended with 
talks on the “Outdoor Living Room” by C. 
E. Cary and on Yard and Garden Contest 
program by Geo. M. Sheets, Nov. 6. The ex- 
hibit was held and the speaking program 
given at the Davenport municipal art 
galleries. 


Some 1,300 garden photographs from all 
over the United States were entered in the 
annual display. They represented gardens 
which had previously won a first prize in 
their own home town Yard & Garden Con- 
test. The competing gardens were judged 
by a committee consisting of Alfred C. 
Hottes, associate editor of Better Homes & 
Gardens, C. E. Cary of Mast’s Davenport 
Nurseries, and William T. Waterman, mem- 
ber of the board of sponsors of the Yard & 
Garden Contest Association. Prize winners 
will be announced later. 

Nurserymen and florists of Davenport, 
Iowa; Rock Island and Moline, Ill.; mem- 
bers of the Tri-city Florists Society, as well 
as the Davenport municipal park board, took 
advantage of the opportunity to display their 
wares presented by the big photographic ex- 
hibit, making the annual garden contest 
show doubly attractive. These exhibitors 
were Bills’ Floral Co., Forber’s-Laura Claus- 
sen, Hummel Florist, Koopman Bros., E. R. 
Patton, Florist, H. G. Pauli’ Son and Wil- 
liam Mast, Davenport Nurseries. 

The judges were unanimous in noting the 
general prevalence of outdoor living rooms 
in the garden, coming from all sections of 
the country. Both large and small places 
showed cozy nooks created by tree, shrubs 
and flowers, arranged so that the members 
of the family could find greater enjoyment 
and comfort in their gardens. This year’s 
exhibit was the largest held since the Yard 
& Garden Contest work was begun, backed 
by the Nurserymen’s National Campaign. 





native plants holding up pretty nearly to 
normal. 

There is an increased number of requests 
for wholesale prices this fall, which would 
indicate that many Nurseries are getting 
short on some items. 

The Aiken Nurseries 





Willoughby M. McCormick, founder and 
president of McCormick & Co., Inc. Balti- 
more, Md., died November 4, from a sudden 
heart attack. 





The reduction is due to. 


Large Assortment 


Send for Late List 
Howard Rose Co. 








NOTICE 


All “American Nurse n” wishing to 
do business with Europe rm send for the 


HORTICULTURAL ADVERTISER 


This is a British Trade Pears veek week. 
ly by all the chief accredi horticultural 
traders. Annual subscription to cover cost 
of $1.85. Money orders payable 


at No " 

As the A. is a purely trade medium, 
applicants should, with the subscription, 
send a copy of their catalogue or other 
evidence that they belong to thc nursery or 
reed trades. Address 
Horticultural Advertiser (1930) Ltd 

Nottingham, England 























EDITORIAL DEPARTMENT—Communications on any sub- 
ject connected with Commercial Horticulture, Nurseries or Ar- 
boriculture are cordially invited by the Editor; also articles on 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations. We also shall be pleased to rée- 
produce engravings relating to these topics, Orchard Scenes, 
Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, ete. Engravings will 
be made from photographs at cost. 


Advertising—Last forms close (semi-monthly) on the 10th 
and 25th of each month. If proofs are wanted, copy d be 
on hand one week earlier. 

“AMERICAN NURSERYMAN” Its distinctive in that it reaches 
an exceptional list and covers the field of the business man en- 
gaged in Commercial Horticulture—the carlot operater. Here is 
concentrated class circulation of high character—the Trade 
—- of Commercial Horticulture, quality rather than 
quantity. 

“AMERICAN NURSERYMAN” will not accept advertisements 
that do not represent reliable concerns. 

SUBSCRIPTIONS—“AMERICAN NURSERYMAN,” published 
semi-monthly, on Ist and 15th, will be sent to any address in 
the United States for $2.00 a year; Foreign $2.50 a year; Canada 
$3.50 a year. Single copies of current volume, 15c; of previous 
volumes, 25c. 

L. M. GEMINDER 
General Manager 











AMERICAN FRUITS PUBLISHING COMPANY, INC. 


AMERICAN NURSERYMAN ---— November 15, 1932 


WHAT THIS MAGAZINE STANDS FOR—Clean chronicling 
of commercial news of the Planting Field and Nursery. An 
noneet, fearless poliey a: harmony with the growing ethics of 
met 5. 





Geentaniiies rather than competition and the encouragement 
of all that makes for the welfare of the trade and of each of its 
units, 

Wholesome, clean-cut, ring true independence. 

INDEPENDENT AND FEARLESS—AMERICAN NURSERY- 
MAN” makes no distinction in favor of any. It is untrammeled 
in ite absolutely independent position and rates the welfare of 
the Nursery Trade above every other consideration. 

SO" This Magazine has no connection whatever with a par- 
ticular enterprise. Absolutely unbiased and independent in all 
its dealings. 

Though it happens that its place of publication is in the east- 
erm section of the country, it is thoroughly National in its char- 
acter and International in its circulation. 

Its mews and advertising columns bristle with anneunce- 
ments from every news corner of the Continent. 

It represents the results of American industry in one of the 
greatest callings—Commercial Horticulture in all its phases of 
Nursery Stock, Orchard and Landscape Planting and Distribu- 
tion. 


39 State Street, 
Rochester, N. Y. 


| 
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Classified Business Announcements In Current Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 





Adams Nursery Co., J. W... Special Announcement ........... 163 Lovett, Lester C............ Privet and Berberia .......c.000. 173 
American Bulb Company....importers Bulbs, Seeds, Etc....... 173. Macmillan Company ........ Nursery Books Proposition........ 159 
Bornean, €. P..cccoccccees General Nursery Stock............ 172 Milton Nursery Company ... General Nursery Stock ........... 173 
Bobbink & Atkins.......... Broadleaf Evergreens, Etc......... 171 Monroe Nursery ............ Fruits and Ornamentals .......... 158 
rr Aids womitend buen sne' bscenat 171 Murphey’s Sons, R. H....... Re TNE isc kas cncccwcansecs 172 
Burr & Company, C. R...... General Nursery Stock ........... 173. Naperville Nurseries ....... Lisine-eut Gees ....ccccccccscses 173 
Canterbury Nurseries ....... OO Pe ee ee 172 Neosho Nurseries Co. ...... DD cosgecanecadahs padeneesuses 173 
Chase Gag Ge....ccccccccces PETE ccc ccevuesscvesetsedecsces 158 Northeastern Forestry Co....Lining-out Evergreens ............ 171 
Chase Company, Benjamin..Nursery Labels ...............++++ ee) GRGPRI i Dicaccicncccvaeaat Po Gat BOOGIE i cedicsvccscikas 172 
Clark & Son, Walter E...... Parein WE <ccccccccccccsessess ee |= Se Sr Ge GRU occ cece cccncsccncscevcscess 172 
Dvorak’s Nursery .......... See GROG ccs sccccsncscceses 172. Painesville Nurseries ....... General Nursery Stock ........... 169 
Exploring For Plants ........ By DOr. Patvohtd ...cccccccocceses 158 Parsons Wholesale Nurseries.General Nursery Stock ........... 172 
Foster Nursery Co.......... Grape Vines, Currants, Etc....... 169 Portland Wholesale N. Co...Seedlings ..............eeeeeeeees 171 
Franklin Forestry Co.......: Christmas Specials .............-- 163 Princeton Nurseries ........ General Nursery Stock ........... 173 
Harmel Peony Co. ......... PRRIES . ccescciveccvosscccseccsese 172 Process Color Printing Co...Loose-leaf Plate Book ............ 172 
Heriet Bros. ......ccccccees Tree and Shrub Seed.............. a . SN ENE ndwnadedtmeanesa Renee FUER FOR nbs nko de cccesss 171 
Hill Merseory Ge., DO. ......2.. Evergreen Plate Book............ 173 Rameey & Co., L. W......... Catalogue Printers .....ccccsccccs 171 
Hill Nursery Co., D......... Evergreen Specialists ............ 176 Searffts Nurcery ..........-. CR Fe PD noe cccnsvcces 173 
Hoganeville Nurseries ...... PUN BD ono cece cuvestunssessss 171 Southern N. & L. Co. ....... Pe SE wenn civecnssctseuotens 173 
Horticultural Advertiser .... Trade Paper ...............e.0005 174 Storrs & Harrison Co....... General Nursery Stock ........... 169 
Horticuitural Books eae sawed List of 160 Nursery Aids.......... 172 Wayside Gardens Co........ Hardy Perennial Plants ........... 158 
Howard Rose Co............ a... nu chanehebndued cued dem 174 Westcott Nursery Co... Evergreens, Shrubs, Trees ........ 171 
ligenfritz’ Sons Co., |. E..... Fruits and Ornamentals .......... 158 Westminster Nursery ...... PeTOR, Wr, GO. ccc cwocsccicce 174 
Jackson & Perkins.......... General Nursery Stock .......... 158 Willis Nursery Co........... General Nursery Stock ........... 171 
ee er Tr Plant Patent Attorney ........... 78 Wisen @ Ga, G. G, .cccsecs RE inc cnu ps eteacséae 171 
Leonard & Son. A. M....... SN HRUEE Lee kdstadasbwesndes eee General Nursery Stock............ 171 





LESS THAN FOUR CENTS A WEEK—lIssued ist and 15th of each month. The National Journal of Commercial Horti- 


culture. 


AMERICAN NURSERYMAN 
Chief Exponent of the Nursery Trade yearly term, $1.90 


National and international circulation. 
Union. Journal appreciated by upward of 2500 Nursery readers. Subscription: 
$2.00 per year; two years for $3.00. A one-inch advertisement for $2.10; under 


Reaching every state in the 
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Th < The Hill Nursery sery. Seed planted in the Hill Nursery is 
e ompany is the largest ex- all from known origin gathered under our 
clusive Evergreen Nursery in America. Its supervision in localities known by ex- 
experience covers over 75 years. (Kst. perience to produce trees best suited to our 
1855). Hill’s stand back of their stock. climate. 
Improvement of types is carried on con- 
The nursery covers tinually as we produce from cuttings and 
The Nursery 650 acres of inten- grafts only trees of the finest character. 
sively cultivated land, modern equipment 
and a highly trained organization. A large ‘ . Siti Our loca- 
volume of business together with every ad- Shipping Facilities tion, only 40 
vantage of efficiency in methods and man miles from Chicago, gives us direct access 
— all make for the lowest possible to all the leading railroads and insures the 
prices. best shipping service to all points. 


° More than 20 million 
Hill Stock Evergreens are growing 


in the Hill Nursery. We grow over 100 Whatever your needs in Evergreens 


varieties of Evergreens covering the best may be, Hill’s can serve you well. 
hardy sorts selected over our long business We can furnish your Evergreen 
experience. needs at the lowest possible cost 
consistent with good quality and fair 
: - Many interesting Quest. 
Hill Leadership and exclusive Hill 


varieties have been produced in this nur- 


A COPY OF HILL’S FALL OF 1932 TRADE LIST 
WILL BE SENT TO NURSERYMEN ON REQUEST 


D. HILL NURSERY CO. 


Evergreen Specialists — Largest Growers in America 


BOX 402 . e » : ~ DUNDEE, ILL. 
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